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ich office, 
=e Balance Sheet, December 31, 1934 
" ASSETS LIABILITIES AND RESERVES 
pany Cash (including time and fixed deposits of General Insurance Reserves $1,453,998,102.00 
itratios $2,913,395.97) $ 93,753,089.87 Reserve for Future Payments under Supplementary 
*United States Government Obligations (including Contracts 55,629,855.00 
o : $234,861.00 on deposit with public authorities)........._ 230,869,451.01 Reserve for Death and Disability Losses Incurred 
1s asking *Other Bonds (including $9,260,983.22 on deposit but Unreported 9,296,500.00 
ty compa with public authorities) 412,587,292.24 Other Liabilities: 
gp *Stocks: Policy claims in process of payment 17,030,391.09 
le on the Preferred and guaranteed stocks.....$64,212,445.00 Dividends (with Interest thereon) Left on De- 
é 2 means Other stocks cunumuannnnnnnnmann 946,043.38  65,158,488.38 posit with the Society wu  18,917,515.58 
re coll ——__—_ Federal. State, and Other Taxes, Accrued not 
the i First Mortgage Loans on Real Estate...rccccscemeenennene 375,431,094.78 Due i 3,885,450.95 
d settling Foreclosed Real Estate Subject to Redemption 25,882,879.52 Miscellaneous be 4,076,270.88 
is hea Real Estate............ 110,429,827.84 Suspense Credits (Including Premiums, Interest, 
ance a Loans on Soctety’s Policies 292,250,069.72 and Rentals Received in Advance and Unearned, 
> of a Premiums Receivable. iscccccccccccccctcccrniernnceiernnsnin 2PMPUIAFAZ Unapplied Receipts and Other Suspense Items)... 18,288,863.00 
vering d Interest and Rentals Due and Accrued and Other Dividends Apportioned for Distribution during 1935: 
Assets 21,067,808.14 On Annual Dividend Policies .  32,975,000.00 





nply ju On Deferred Dividend Policies 18,797.00 
Amount Awaiting Apportionment to Deferred 

Dividend Policies. 35,344.00 
Unassigned Surplus 43,149,057.12 

















Total Admitted Assets $1,657,301, 146.62 $1,657,301,146.62 








*In accordance with the insurance law of the State of New York, bonds not subject to amortization and all stocks are stated at market quotations of December 31, 1934, 
other bonds being stated at their amortized values. 





SUMMARY OF OPERATIONS FOR THE YEAR ENDED DECEMBER 31, 1934 

Receipts during the year from insurance premiums and consideration for annuities amounted to $310,033,751.28 and total receipts including 
income from investments, consideration for supplementary contracts and dividends left with the Society at interest amounted to $414,861,901.37. 

Claims and dividends paid to policyholders and beneficiaries during the year amounted to $198,972,446.56. These disbursements included 
$66,105,846.54 for death claims and accidental death benefits and $132,866,600.02 to living policyholders as dividends, annuities, matured 
endowments, etc. 

After paying expenses, taxes, and other charges, and after allowing credits on account of premiums and interest receivable and making 
sundry asset adjustments, the total admitted assets amounted to $1,657,301,146.62, or an increase of $136,593,768.07 

After adding $134,903,942.00 to the contractual reserves, and adjusting other liabilities, the unassigned surplus amounted to $43,149,057.12 
at December 31, 1934. 





ACCOUNTANTS’ CERTIFICATE 


Tue Equitasre Lire Assurance Society of THE Unitep States: 
We have made an examination of the balance sheet of The Equitable Life Assurance Society of the United States as of December 31, 1934, and of the 


summary of operations for the year 1934. In connection therewith, we examined or tested Home Office accounting records of the Society and other supporting 
evidence. Our examination was continuous throughout the year 1934. ; 

We verified the cash balances of the Home Office by count of cash on hand and by confirmations obtained from depositaries, and verified the possession of 
the bonds and stocks owned. We examined the mortgage loans, which are stated at cost, by inspection of the notes and mortgages; the policy loans by inspection 
of the contracts and the collateral or assignments thereof; the real estate account, which 1s stated at cost less depreciation (real estate subject to redemption stated 
at cost), by inspection of deeds, vouchers, and other documents.’ The general insurance reserves, and other reserves requiring actuarial computations, and the 
dividend apportionments were determined by the Actuary of the Society. The general insurance reserves were confirmed by certificates of the Department of Insur- 
ance of the State of New York. ‘ 

In our opinion, subject to the foregoing, the accompanying balance sheet (with the notation thereon) fairly presents the financial condition of the Society 
at December 31, 1934 and the figures appearing in the summary of operations for the year ended that date are correct extracts from the records. 

HASKINS & SELLS 


New York, February 15, 1935 Certified Public Accountants. 





















































“THIS IS LIFE INSURANCE WEEK” 


Less pointed but no less evident than the evolution in the 
title of the week set aside by the life insurance business to focus 
the attention of the public on its services, is the evolution in the 
attitude of both underwriter and policyholder. 

First we called it ‘‘Thrift Week’’, leading up cautiously to 
the idea of life insurance as a phase of a thrift program. 

‘*Financial Independence Week”’ said it more directly, sold 
the idea of personal and family independence and of life insurance 
as a means to the attainment of it. 

This year the confidence in life insurance of its purveyors 
and buyers alike expresses itself in the bold, direct announcement, 


‘‘This is Life Insurance Week!”’ 
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| ortgage Lending 
Field Is Studied 


rustee Institutions Seek Data to 
Keep Open Private Invest- 
ment Channels 








VIEW FEDERAL AGENCIES 





Brookings Institution Selected to Carry 
on Impartial Survey Along 
Functional Lines 





NEW YORK, May 9.—Looking 
toward maintenance of an open channel 
of investment for trustee funds in mort- 
gage loans and mapping of a program 
of harmonious and coordinated activity 
of private lending institutions on the 
one hand and federal lending agencies 
on the other, an informal group of in- 
dividuals from the four main types of 
institutional investors—life companies, 
savings banks, building and loan asso- 
ciations, and trust companies—is hav- 
ing a functional study of the entire 
mortgage lending field made by the 
Brookings Institution. It is expected 
the study will be ready within the next 
month. 

Government Operations 


With the federal government in the 
mortgage loan picture to the extent of 
perhaps as much as 20 percent of all 
existing mortgages, the future extent 
of the government’s operations has 
loomed as an increasingly important 
question among private institutional 
lenders. With the low interest rates 
that the government can offer, it would 
be quite possible for it to diminish if 
not to shut off an entire flow of in- 
vestment hitherto at the disposal of 
private trustee institutions. 

Even though the government is 
minded to curtail its operations as much 
as possible, it is estimated that it would 
take many years to vacate the field en- 
tirely, because of the huge amount of 
loans it now has outstanding. 


Chairman Smith’s Comment 


“It is recognized that the govern- 
ment, through an array of distinctly 
Separate agencies, is the largest single 
investor in real estate debts, and ways 
and means must be found for the pri- 
vate trustee institutions to dovetail their 
plans amicably with the government's 
various lending agencies,” said 
Graeme Smith, assistant secretary Con- 
necticut General Life and chairman of 
the trustee institutions’ committee. 
vy here is little use in holding to the 
illusion that the government is going 
to get out of mortgage lending in the 
immediate future. We had better spend 
time thinking out how the field can 
€ divided, how the government can 
complement our activities and we can 
complement the government'’s.” 

& € survey now under way is the 
st step in gathering a body of facts 
upon which to base discussions and a 








Life Men on to Victory 
in Work of Next Week 





Next week will be Life Insurance Week, a time set apart so that 
the whole country may become life insurance minded. The forces of 
the field will all work in unison and carry the message far and near. In 
almost every point where life men foregather, the local underwriters 
associations have made preparations for an intensive campaign. It will 
be a big week for big men, and all can be big if they try. The National 
Underwriter requested President M. A. Linton of the Provident Mu- 
tual, chairman of the Life Insurance Week committee, to indite a spe- 
cial message to the workers in the vineyard. Mr. Linton and his com- 
mittee have done most efficient work. He says in a telegram to 


The National Underwriter: 


“The agents of 136 life companies 
representing over 91 percent of all life 
insurance in force in the United States 
are joining together in an effort to make 
Life Insurance Week, May 13-18, the 
most successful program of its kind. 
Aside from the educational value of Life 
Insurance Week the success or failure 
of this campaign lies in the hands of 
the man in the field. Four unusual ad- 
vertisements have been prepared for re- 
lease in 653 newspapers located in 350 
cities in every state in the Union. Each 
specifically features the agent and ties 
in with the agent’s call. The booklet 
‘How to Win Both Ways’ is written 








possible course of action. The project 
is well known to high government of- 
ficials, who, equally with the trustee 
institutions, are interested in finding out 
just what is what in the mortgage field. 
These officials have indicated their in- 
terest in meeting with the representa- 
tives of the private lending institutions 
to discuss the findings of the forthcom- 
ing study. So far as is known, such a 
survey has never been made either 
among private institutions or among 
government agencies. 

The project embodies two novel 
ideas. First, it is the first time that 
the four types of trustee institutions in 
the mortgage lending field have sat 
down together over a common prob- 
lem. Second, it is, so far as is known, 
the first time that any financial insti- 
tutions now under threat of investiga- 
tion or adverse legislation, have come 
to the government, devoid of conclu- 
sions, prejudices or plans, and made the 
suggestion that an impartial study be 
made to clarify overlapping of activi- 
ties and possible conflicts of interest. It 
is believed that both the government 
and the trustee institutions may have 
much to learn from each other. 


Employ Impartial Group 


By having the survey made by an or- 
ganization whose impartiality is recog- 
nized by both the government and the 
trustee institutions, findings will be as- 
sured of careful reading and considera- 
tion. The Brookings Institution has 
been instructed to “let the chips fall 
where they may” in its interpretation 
of the facts. Members of its staff are 
viewing government and private lend- 
ing activities with equaliy clear and im- 
partial eyes. 

The study will be primarily func- 
tional, eschewing historical phases and 
anything else not dealing with what is 
actually happening in the. mortgage 
(CONTINUED ON PAGE 21) 








from the prospect’s point of view and 
serves as a fulcrum for helpful inter- 
view. Poster publicity and other ma- 
terial are based on contact between 
agent and prospect. The motto, ‘The 
sooner you plan your future the better 
your future will be,’ is a sound reminder 
of the need of agents’ services. 


Week’s Theme Is Suggested 


“Let your theme be ‘See People Dur- 
ing Life Insurance Week.’ The more 
good prospects you interview the better 
your future will be and the more good 
will accrue to you and your company 
and the institution of life insurance in 
whose service we are all engaged. Set 
for yourself a quota of prospects to be 
interviewed each day. Invite your 
prospects to listen to Alfred E. Smith 
and John B. Kennedy over the NBC 
blue radio network. Make yourself an 
integral part of Life Insurance Week 
through personal contact. You have my 
best wishes for a most productive and 
gratifying week of hard work.” 


Leader Next Week 

















ALBERT LINTON 


President M. A. Linton of the Provi- 
dent Mutual Life is chairman of Life 
Insurance Week committee and will be 
the commander-in-chief of the great 
army of agents that will go out next 
week to capture applications in every 
section. 








Cleary’s Talk on 
Optimistic Note 


President of Northwestern Mutual 
Addresses Chicago Associa- 
tion of Commerce 


MUST EXTRICATE SELVES 


No Miracle Man Will Show the Way 
Out, but National Forces 
Work Cure 


Doubts whether serious inflation will 
come and whether anybody knows how 
to hedge against it were expressed by 
President M. J. Cleary of the North- 
western Mutual Life in a talk Wednes- 
day to the Chicago Association of Com- 
merce. The crowd overflowed from the 
floor into the galleries. 

“Friends tell me,” said Mr. Cleary, 
“TI think I will take my money out of 
your company, or out of other compa- 
nies, and hedge against inflation.’ 

“Well, that’s all right,” continued Mr. 
Cleary, “I would too—if I knew how.” 
He asked who knows what commodi- 
ties are going up, or what common 
stocks are going up, in case of infla- 
tion. He said that of 320 common 
stocks in France the average rise was 
126 percent, against inflation of 500 per- 
cent. Some French stocks went down 
in the turmoil and some went out, Of 
commodities in France some rose a 
little and some went down. 


Privilege in Policies 


Mr. Cleary pointed out to the audi- 
ence that they have in their policies a 
provision not found in other obliga- 
tions. If they don’t like the weight of 
the dollar they can leave their money 
with the company and collect interest 
on it and take down the principal when 
the weight of the dollar suits them 
better. If they die, within the next 
two or three or four years, the period 
in which inflation might be expected, 
the inflation would have to be_pretty 
wicked to keep pace with the inflation 
of the premium dollar which they in- 
vested in life insurance. 

Mr. Cleary evidently doubts whether 
inflation is coming. He drew a parallel 
with Germany after the war. Germany 
was defeated, stripped bare, with limit- 
less internal and external debts, with 
her production machinery turned to- 
ward war instead of industry. To get 
going again she had to go into the 
world markets for credit, for capital 
and for raw material. She had to wipe 
out her debts before she could borrow 
again. 

Believes This Country Will Pay 


Mr. Cleary expresed the belief that 
this country will pay its debts. They 
are high and may go higher but the 
country will pay. This expression 
brought a cheer from the floor. 

In opening his address Mr. Cleary 

(CONTINUED ON LAST PAGE) 
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Annuity Experience Given 


Premium Income, Payments, Number of Contracts and Amount 


of Payments Promised 


Shown in Special Compilation 





By J. H. Rader, Statistician, 


The annuity experience of the life 
companies in 1934 is given below. The 
first column represents the total pre- 
mium income on account of annuities, 
the second the total outgo on account 
of annuities, which included cash re- 
fund, etc. The third column shows the 
total number of single premium annui- 
ties in force, while the fourth column 
shows the total of one year’s income 











Premium Annuity No. of Annual 
Income Payments Contracts Income 
1934 19 Dec. 31, ’34 Promised 
Deine: Moree pas verses Vi ct 3 $ 8,332.235 $ 1,983,737 8,196 7,019,888 
PS EEE scice sees se00eee 198,09 38,277 152 60,206 
BOOT DURIE RE OR, o:0.k5 > on cnne 128,757 14,297 29 20,872 
DIRE, RIP s tN ct cc hts cee 1,350,348 82,443 211 59,434 
Ue Se eee 105,765 12,131 664 202.478 
BSOnSHCiel, BSF Sissi ds SA 48,521 2,044 16 3,2 
oe ESS ee ere 1,699,921 71,416 2,122 1,027,951 
Business Men’s, Mo........... 65,930 1,958 430 153,219 
ae ae eee 255,320 40,806 860 33,5 
Gamedae TACO i650 605 sees senses 13,310,807 3,802,654 16,656 7,606,176 
COMtrAn SOW 5.45 6S 153,430 10,030 91 15,714 
oe Ee ee re 1,000 1,651 12 2,87 
Columbian Nath. ws008 56... res 176,488 20,455 403 166,258 
Confederation Life .......... 2,041,149 701,856 1,639 709,408 
Connecticut General ......... 8,775,977 805,493 5,921 3,422,423 
Connecticut Mutual .......... 10,172,899 1,546,682 5,239 2,196,426 
Continental TR ices i5d . bec 9% 209,310 14,157 1,179 05,13 
7 eee re 429,519 41,305 145 72,127 
Dominion Life .. 155,524 ,763 67 27,170 
Equitable, N. Y... 116,960,278 12,156,562 233,742 118,549,152 
Equitable, Iowa .. 248,35 288,554 7,109 3,567,841 
Federal, Ill. ...... 36,378 1,750 16 5,823 
WIGS WEGIAL os. 60.0 6515 50.58 0,0 1,103,458 253,805 3,123 249,580 
CSOROTEL BOOTICAM ‘5 ccc cceses 24,23 199,273 578 253,802 
George Washington .......... 5,087 9,559 23 9,539 
NE Se Se Soho ous oie '0 srk nies 75,390 1,010 113 44,149 
Groat: Boutheorn |. |... eis 39,183 3,99 pip 3,827 
Great-West Assur. ........... 1,333,985 170,877 1,794 1,237,539 
Guarantee Mutual ............ 27,348 1,44 35 20,784 
PURINE TARO. o «6:30 6 bie bys we 1,711.995 168,296 521 249,017 
is seep on ron Ha: 1,696,732 111,948 1,080 400,586 
Jefferson Standard ........... 53, 33,472 28 113,090 
OOS BENDER & 0 x :0001s:s-0.0.9:6:0:58 8,141,330 802,365 2,496 1,034,123 
manees CG isle)... ee es 1,617,922 906,975 1,581 31,264 
Be OR WAEIIION 6 6.0.04: 6in-n > orb 498,671 40,36 74,021 7614,379 
Lincoln National ............. 1,587,916 522,399 ,475 283,787 
Mamhattan-LAlle x. ... cic ccise es 11,836 21,29 62 26,506 
DEES... ons ssa ee ene we 1,138,628 274,731 591 253,573 
Massachusetts Mutual ....... 15,074,389 1,792,782 4.639 1,831,209 
ee ere Pee ee 35,025,277 5,530,457 412,790 744,535,843 
Minnesota Mutual ............ 389,703 124,347 576 138,428 
Be er eee ree 52,266 4,83 88 19.914 
Mutual Benefit . 795,780 137,574 3,376 1,534,907 
Mutual, N. Y.... 22,343,637 3,938,479 28,908 11,957,995 
Mutual, Canada 730,800 75,690 20 80,740 
NS are 5,336,619 1,582,336 7,207 2,930,898 
New England Mutual 8,381,613 747,418 3,478 1.600,186 
BIO WOrk: BAlC. 6i6 sss. oo5 655 50,999,925 6,600,103 50,966 27,747,943 
ee eo a ern 712,027 142,616 83 2,1 
Northwestern Mutual ......... 5,394,344 270,92 1,200 483,237 
Northwestern National ....... 329,650 55,856 345 76,093 
de ES ae ena 287,708 15,009 62 27,454 
POR DEMON . 565. 6;4:> »,0:00:5,0.4 va 4,361,769 1,030,684 2,330 936,280 
vig IS A re 106,290 19,425 46 17,703 
PI MNEIEIRE 0 Lote o's Sic wae'd.e osu 23,217,973 4,862,225 13,033 5,033,405 
IRI ENN T2, 6616 o's nla aw oi0-a b's as 20,477 8,519 4 8,5 
POE DEMAORD |. oc te s-6.6:05'0.9> 5,095,220 2,678,861 10,911 2,890,655 
Provident Mutual ............ 9,593,124 02,285 3,33 1,230,177 
PYUGCNUE] 055 ios ss ces eecleess 15,447,385 3,079,579 721,944 $21,638,071 
ESTES ¢ | eer 403,085 96,813 291 9,632 
Security Mutual, N. Y......... 25,841 6,026 18 4,004 
oe eae ee eee 1,750,339 346,726 894 390,738 
Shenandoah Life ............. . eS | eee ee 13 9,145 
WO ee OBR |. osie o's sie ce eed. 17,763,464 11,743,986 723,506 48,546,675 
Teachers Ins, & Ann.......... 4,530,790 94,634 12,310 18,346,298 
ooo waa a es + aa isis aca S 14,799,135 2,973,553 14,566 11,767,309 
Union Central ......... 7,970,574 24,588 11,826 11,125,864 
Union Mutual, Me...... 17,941 8,954 61 10,121 
United States Life..... 34,848 12,671 67 18,455 
Washington National ... (eee Oe -.  eheed 116 27,311 


tIncludes group annuities. 


THE NATIONAL UNDERWRITER 


promised in single premium annuities, 
which is equivalent to the amount of 
business in force. Comparisons with 
1933 figures are not complete as some 
included retirement annuities in pre- 
vious reports. The following figures 
were compiled for the Unique Manual 
Digest and the Annuity Digest, which 
are published by THE NATIONAL UNDER- 
WRITER: 








Fifty-Two Death Claims 


One Policyholder of the Penn Mutual Life Carried 
52 Different Policies Taken Out During 33 Years 





PHILADELPHIA, May 9—The 
claims department of the Penn Mutual 
Life at its head office was confronted 
with an interesting package a few days 
ago that came by parcel post. The 
claims people who had gathered around 
the package with curious eyes found it 
contained death claims under 52 poli- 
cies on a single life attached to that 
number of policies. 

After the sorting out had been done, 
these data resulted: 

The first policy was issued in March, 
1902, to a young man of the age of 
24, and the last was issued in 1934, to 
the same man, of course, whose age 
then was 56. There were 13 ordinary 
life policies, three twenty-payment life 





policies, and 35 investment-type con- 
tracts. The total was $461,934. 

This persistent and unterrified be- 
liever in life insurance and life com- 
panies was an Indiana coal operator. 
Beginning in 1902, the policy issues 
were added to in 1908, 1913, 1914, 1915, 
1916, 1917, 1918, 1919, 1922. 1927, 1928, 
1929, 1930, 1931, and 1934. The invest- 
ment-type contracts began in 1927, and 
were the only kind issued to him during 
the remainder of his insuring period. 

This insurance was designed solely 
to provide life incomes for his wife and 
children, except for a few thousand dol- 
lars which apparently were intended as 
a clean-up fund. Several income pro- 


of the usual installment options kind, 
and under others the wife will receive 
an interest income only, that interest 
income after her death to be shared by 
her children, and the principal sum to 
be paid to the children’s children. 


Significant Features 


One significant feature of these settle- 
ment provisions is that neither wife nor 
children has the privilege of withdraw- 
ing a single dollar of principal. An- 
other significant feature of this remark- 
able case is that every application, 
throughout 32 issuing years, was taken 
by the same fortunate agent. It is 
probable that in the long history of 
American life insurance. this case has 
never been exceeded in the number of 
policies isued to one man or woman, 
and it may well be doubted whether 
the case has had a parallel. 


Large Companies Are Again 
After Oklahoma City Loans 


OKLAHOMA CITY, May 9.—For 
the first time in four or five years, major 
life insurance companies are seeking 
loans on Oklahoma City property. Def- 

















Penny-in-Slot Policy 
Promotion Explainej 


——a 

OKLAHOMA CITY, May 9.4 
novel method of writing insurance hy 
Leen introduced into the southwest jj 
the Southern National of Little Rock ; 
cooperation with the recently organizy 
American Advertising Company, 
which William Warren, immediate Day 
secretary of the Oklahoma insurayy 
board, is one of the chief organizers 

The advertising company has esti, 
lished headquarters at Little Rock undy 
EI. G. Morgan. 

The plan, according to Mr. Ware 
is to promote sales of retail firms } 
providing the customer with a $200 jp 
serance policy, effective for 24 hours, i 
icase of death resulting from an automo. 
‘bile accident. Possession of the poli 
at the time of death would be sufhciey 
identification for collection of the $2) 
It involves a contract with the Nation 
Cash Register Co., to furnish speciy 
‘rolls for machines used by retailers wh 
have signed up with the American At. 
vertising Co. These rolls read: “Fy 
premium received, the undersigned con. 





























The 
expect 
stresse 
the P: 
closed 
gerial 





































visions were used. Some of them were 





When Mr. Welch became president 











inite instructions have been received by | pany agrees, should death of holder, i “We 
the Braniff Investment Co. to place | between ages of 10 and 65 years, occur clearly 
loans for the New York Life, which, | within 24 hours from noon of date heef am .. 
except under occasional circumstances, | on, from direct contact with an automo Which 
had practically withdrawn from invest- | bile, to pay to the estate of holder op mpstrictec 
ing here, according to T. E. Braniff, | this policy $200 upon proof of death, anf tain d 
president. This company had been out} the surrender of this policy, which js ended 
of the loan market in Oklahoma City | not valid unless signed and dated in ied 
for three or four years, but returned | holder’s own handwriting on date a- be in 
‘recently because of the improved con- | quired.” Liability of the company js rie! t 
‘ditions in real estate sales of city prop- | limited to $200 for each policyholder, re as 
erty made within the last few months, | gardless of the number. i betine 
‘the stiffening of improved values and Negotiations are in progress to geta faaen 
reports of reduced vacancies in paying | contract with the Peerless Scale Co. ant 
‘properties, which is estimated at 1 per- | some manufacturers, to add this service 
cent, Mr. Braniff explained. to distribution of gum and minor articles Poi 
Other Cametiien datie of merchandise, in place of the fortune ou 
telling message. ernmme 
A number of loans have been exe- g found 
cuted during the past four or _five pe Privile 
months for the Equitable Life of New| pany. Interest rates have been reduced} i 
York, through Mager Mortgage Co.,|to approximately those of five year) life, 
according to Secretary L. H. Norman- | ago, ranging around 5% and 6 percent) meth 
din. Similar activities were recorded | City property is also being evaluate] . °° 
for the Connecticut Mutual Life and the | with more leniency, averaging about ii) 9 &'¥° 
Life of Virginia, by Ellis Stephenson, | or 60 percent based on a fair valuation! not tt 
manager of the mortgage division of the | rather than the amount it sold for a) ao? . 
American First National Trust Com-'! forced sale. ib 
nize 
° of giv 
Death of President Welch to in 
comp! 
ment. 
Archibald Ashley Welch, president of 
the Phoenix Mutual Life, died this week . 
at his home in Hartford, after an ill- If 
ness of a year. He was confined to of pr 
his home for three months before his a cor 
death, and the illness became acute lectio 
about a month ago. He was one of seaco 
the most important figures in the insur- wor 
ance field, and under his leadership the whetl 
Phoenix Mutual grew to greater stature. a . 
Mr. Welch’s Career ment 
Mr. Welch was born in Hartford Oct. aioe 
6, 1859. He was graduated from the in th 
Hartford public high school in 1878, Clie 
and entered Yale in 1879. He left col- divid 
lege for a time, at the end of his junior on ty 
year, but returned later to be gradu- is hi 
ated, as a member of the class of 1882. Seed 
His first business association was any 
with the Travelers, which he left in soap 
1890, to go to the Phoenix Mutual as a past 
clerk in the actuary’s office. In 1903 he prop 
was made actuary, and second vice- goin, 
president in 1904. ar 
In 1914, on the death of W. A. Moore, divid 
Mr. Welch became vice-president, and 
in February, 1924, was elected — 
president, succeeding John M. ol- “Ty 
combe. Mr. Welch — a as * — ee De cove 
actuary. He was elected a fellow o ae : ¢ aa only 
the Actuarial Society of America in af ~ Phoenix d Pe eta 4 bist 
1890, about a year after the society was | '" force amounted to $370,000, he firs [ee ual 
organized, became treasurer in 1901, re- | ™es what it had been when he fis) and 
mained in that office until 1906, when | became associated with the compat) Gg 4,,; 
he was made vice-president, was re-| The annual report issued Jan. 1, 199 prot 
elected to that office each year, and in| gives the insurance in force as $586; G® ther 
1910 was elected president for two]611,121. During the period he WS 9 liga 
years. president, the assets increased fro to 0 





$75,360,356 to $179,480,906. 
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| Duffield Points 







Prudential President Interprets 
the Scope of the Gov- 
a ernment 


LIFTS A WARNING HAND 


Declares That in the Last Analysis the 
Individual Citizen Must Ac- 
cept Responsibility 


The danger that citizens will grow to 
expect too much of the government was 
stressed by President E. D. Duffield of 
the Prudential at the banquet which 
closed the Prudential’s annual mana- 


gerial convention. 
“We should recognize and- keep 
clearly before us that these things 


which government is doing are re- 
stricted to the accomplishment of cer- 
tain definite ends and cannot be ex- 
beyond those ends,” he de- 
clared. “the danger is that men will 
begin to feel that government must 
give to the unsuccessful success, that 
government not only must encourage 
business but that government must se- 
cure a return to. business.” 


tended 


Purpose of the Government 


Pointing out that the purpose of gov- 
ernment, as enunciated by the countrys 


sfounders, is not to confer rights or 
privileges upon the individual but to 
protect him in his inherent right to 


life, liberty and the pursuit of happi- 
ness, Mr. Duffield continued: 

“The danger today is that we fail to 
give full emphasis to the importance, 
not of the machinery of government, 
but the individual citizen who in the last 
analysis is responsible for government. 
It is important today that we recog- 
nize and keep ever clear the necessity 
of giving to that individual the incentive 
to individual ambition, to individual ac- 
complishment, to individual achieve- 
ment. ; 


Will People Stand Up? 


“If we are to proceed along that line 
of progress that has brought us within 
a comparatively short time from a col- 
lection of struggling colonies along the 
seacoast to the strongest nation in the 
worid, we must some day determine 
whether or not we are going to stand 
up on our own feet as men or whether 
we are going to lean on the govern- 
ment and expect it to hold us up. 

“You can have individualism gone 
mad, and we have seen examples of it 
in this country of ours. We could re- 
count and you could mention certain in- 
dividuals who by reason of the right of 
an individual to exercise the power that 
is his, have done more to create social- 
ism and communism in our midst than 
any preaching of that doctrine by a 
soapbox. orator. Individualism in the 
past decade has not been free from 
Proper indictment because if you are 
going to guarantee the freedom of the 
individual, you must insist that such in- 
dividual justifies the freedom. 


Looks for Spiritual Recovery 
“Ors - 
‘Tf we are going to make a real re- 
covery from this depression, it is not 


only going to be a material recovery 
ut It is going to be, in a sense, a spirit- 


Louis Pink Is Appointed 
New York Superintendent 





SUCCESSOR TO VAN SCHAICK 





Has Had Valuable Experience With the 
Insurance Department—Sketch 
of His Career 





Governor Lehman of New York an- 
nounced this week the appointment of 
Louis H. Pink as superintendent of in- 
surance to succeed George S. Van 
Schaick, who is retiring. Mr. Van 
Schaick has been superintendent since 
Feb. 20, 1931. 

Mr. Pink was educated in the public 
grammar schools of Brooklyn and 
Erasmus Hall high school. He gradu- 
ated from St. Lawrence University at 
Canton, N. Y., and commenced the 
practice of law in 1907. He has prac- 
ticed law in Brooklyn for many years. 

Mr. Pink was appointed as general 
counsel of the rehabilitation bureau of 
the New York insurance department in 
1933. He became director of the central 
office of the title and mortgage rehabili- 
tation bureau Nov. 1, 1934. He was for- 
merly a member of the state housing 
board and is now a member of the mu- 
nicipal housing authority. He was for 
several years a director of the Brooklyn 
Chamber of Commerce and chairman of 
its committee on education. In 1929 he 
was awarded the medal given by the 
board of education and the committee 
on cooperation of government for pub- 
lic service. He is treasurer of the New 
York child labor committee, a trustee 
of St. Lawrence University and the 
Brooklyn Law School. 

He has been an almost lifelong resi- 
dent of Brooklyn and Queens and at 
the present time resides at Kew Gar- 
dens, L 

Mr. Pink is a civic minded man and 





New York Chief 






































LOUIS H. PINK 


Louis H. Pink, Brooklyn lawyer, so- 
ciologist, civic leader, who has been 
rector of the title and mortgage com- 
pany rehabilitation bureau of the New 
York insurance department, was ap- 
pointed insurance superintendent of the 
Empire State this week. 








ies. He is a-native of Wausau, Wis. In 
his connection with the insurance de- 
partment he had many difficult rehabili- 
tation propositions before him, espe- 
cially the old National Surety and the 
old Globe & Rutgers Fire. He is looked 
upon as an expert on real estate and 
housing problems. Mr. Pink has taken 





is a member of various educational bod- 


(CONTINUED ON PAGE 20) 











can people. 





ual recovery. It is to be one that lasts 
and it will last only as men recognize ' 
again the obligation to love their 
mete, recognize once again that 
licagorestS Upon us not merely the ob- | 
sation to do those things that inure | 
© our personal success, but in the doing | 


Independence Square 





(CONTINUED ON PAGE 22) 





“Both Ways’! 


Our distinctive business next week will have a period 
that bears its own specific label—“Life Insurance Week.” 
How a man can win “Both Ways” with life insurance will 
be the nub of the story of tens of thousands of life under- 
writers during the six days beginning Monday, May 13. 
They will show him how, living, he will win, and how, 
through the same instrument, 
that is the paramount service of life insurance to the 
individual man and woman, and, collectively, to the Ameri- 
The Committee’s graphic booklet, “How to 
Win Both Ways,” is appropriately entitled. 


This great cooperative effort of all the Companies and 
of all the Underwriters in the United States and Canada 
constitutes a national service of preeminent magnitude. 


THE PENN MUTUAL LIFE INSURANCE CO. 


WM. A. LAW, 


his family if he goes. And 


President 
; Philadelphia 





Cash _ Seizure 
Right Not Settled 


Colorado Federal Court: Ruling on 
Income Tax Case Felt Not 
Conclusive 













NEED HIGH COURT TEST 














Opposed Decision of Pennsylvania Tri- 
bunal Cited as Seriously Challenging 
Opinion in Denver Case 













NEW YORK, May 9.—The right of 
the federal government to seize life in- 
surance cash values of a policyholder 
from whom it is seeking to collect back 
income taxes will have to await the de- 
cision of a higher court before it can 
be regarded as settled. A recent federal 
court decision in Colorado by District 
Judge Symes held that the state statute 
exempting life insurance cash values 
from creditors’ claims does not bar the 


government from seizing such values. 
this involved income tax allegedly due 
from a Denver business man. 

This decision is flatly opposed to one 
given in a similar case by Judge Dick- 
inson in the federal court for the eastern 
district of Pennsylvania last October, 
which held that the state exemption law 
covering life insurance cash _ values, 
which is similar to the Colorado law, 
vested ownership of the cash values in 
the beneficiary, even though the right 
to change the beneficiary had been re- 
tained by the insured. 


Pennsylvania Case Mentioned 


Judge Symes mentioned Judge Dick- 
inson’s decision in handing down his 
judgment, but said he could not follow 
the reasoning of that case, stating, “It 
would seem that such a statute became 
operative only when the beneficiary’s 
interest in the property became absolute 
through death, and not while merely 
contingent. Certainly such a_ statute 
cannot affect the right of the insured to 
change the beneficiary, and from that 
view it does not affect ownership, but 
merely affords protection against credi- 
tors. Therefore, until adopted or recog- 
nized by Congress, it is inapplicable to 
proceedings such as we have here.” 

It would seem, however, Judge Dick- 
inson made a strong point against the 
right of the government to seize cash 
values when he cited a federal statute 
to the effect that whenever any form 
of execution process issues out of a 
court of the United States, “the process 
writs shall be quashed whenever under 
a like situation attachment process 
would be dissolved upon like process 
instituted in the courts of the state.” 


Final Outcome of Interest 


“It is admitted that the moneys in 
question could not be seized under 
process of the state courts,” the judge 
pointed out. 

While cases in which holders of sub- 
stantial life insurance equities are being 
assessed for back taxes by the federal 
government are relatively rare, yet the 
fact that it is to the interest of life in- 
surance that the position of the bene- 
ficiary be safeguarded as much as pos- 
sible, makes the final outcome of the 
case of interest to life insurance men. 


Adopt Canadian Uniform Act 

The proposed amendments to the uni- 
form life insurance act of Canada have 
now been finally passed by British-Co- 
lumbia, Manitoba, Ontario, New Bruns- 
wick and Prince Edward Island, to go 
into force on some future date to be 

















agreed upon among the provinces. 
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Plate No. 10, “Abe at Twenty-One,” from 
“ABRAHAM LINCOLN — BIOGRAPHY 
IN WOOD CUTS.” Reproduced by per- 
mission of Charles Turzak, Chicago. 


ASPIRATION 


Wren Lincoln reached the age of man’s estate, the 
uphill road to fortune lured him on and to his parents 
true he bade farewell and hastened forth upon the 
great adventure. 


Aspiration is the father of achievement. “All crea- 
tion is a mine and every man a miner,” were the open- 
ing remarks of Lincoln in his famous lecture on dis- 
coveries and inventions. From his own experience he 
wrote to a young man: “Always bear in mind that 
your own resolution to succeed is more important 
than any other one thing.” 


The Lincoln National Life 
Tnsurance Company 
FORT WAYNE, INDIANA 











ITS NAME INDICATES ITS CHARACTER 





' Early End of C. W. Helser 
Trial Is Now Predicted 





COMPLICATED DEALS RELATED 





Former Officers of American Life of 
Denver Quizzed on Forged Bonds 
and Other Transactions 





DENVER, May 9.—Indications that 
the case of the American Life of Den- 
ver will be completed more speedily 
than first anticipated were given when 
the state completed its presentation of 
evidence after seven days. The de- 
fendants are C. W. Helser, former 
president, and N. J. O’Hanlon and A. 
R. Seebass, Jr., present officers. 

Louis Mack testified he temporarily 
lent $215,000 for a commission of $20,- 
000 so that the company might be 
bought by the defendants, together with 
F. A. Heath and E. W. Larson. 

J. C. Burger, former president, gave 
details of the sale by him and his as- 
sociates of their stock. He denied any 
knowledge that the company’s money 
was to be used in “buying itself.” 

L. G. Mulnix, former director and 
agency manager, testified he protested 
to Helser about the purchase of a large 
downtown building which is now being 
used as home office. He also protested 
against the sale of stock to policyhold- 
ers and related that Helser told him it 
was necessary in order to replace se- 
curities which had been taken out. 


Value of the Bonds 


The value of bonds placed by Heath- 
Larson in the insurance company for 
$118,000 was shown to be only $43,575, 
according to testimony given by an in- 
vestment banker. 

Request for a directed verdict of not 
guilty was denied. 

Attorney Albert Craig testified he had 
approved the issuance of the certificates 
of indebtedness by the Republic Mu- 
tual and their subsequent transfer to the 
American only on the stipulation that a 
merger between the two companies was 
carried out. Attorney A. X. Erickson 
declared that Helser and his associates 
did not know that the water bonds had 
been forged. 

Helser spent four hours giving direct 
testimony. He described Heath and 
Larson as the directing figures in the 
scheme. He denied that he and his two 
associates knew that the water bonds 
were forged. 

Helser admitted he borrowed money 
from the American to purchase a home 
and furniture. He said he bought the 
house for $8,000 and that it was then 
appraised by Seebass at $16,000. The 
insurance company lent him $8,000. He 
admitted the company made the first 
payment on an expensive automobile 
bought by him, but said he justified 
this by driving the car 5,000 miles on 
company business without making ex- 
pense charges. 

He admitted he had made his son, J. 
H. Helser, financial adviser. Young 
Helser, living in Portland, Ore., re- 
ceived more than $6,000 for his advice 
on security purchases. 

O’Hanlon described the proceedings 
on May 11, 1934, the date of the pur- 
chase. After the old board members 
of the American resigned, O’Hanlon 
said, Helser demanded to know what 
the cash bank balance of the company 
was. The transaction was not yet com- 
pleted, and negotiations were halted 
until it was learned that there was over 
$230,000 in cash on deposit. 

“When the old board members left, 
we called a second meeting and it was 
immediately voted that the insurance 
company buy $100,000 worth of certifi- 
cates of indebtedness of the Republic 
Mutual, controlled by Heath-Larson, 
and $118,000 worth of bonds owned or 
controlled by the same company, in 
order to pay back Mr. Mack,” O’Han- 
lon declared. “When he agreed to make 








the loan, Mr. Mack said he was doing 
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Talks to Commerce Body oy 
Life Insurance Conditions 











Se Re 
M. J. CLEARY 


President M. J. Cleary of the North. 
western Mutual Life was the speaker 
this week before the Chicago Associa. 
tion of Commerce, he dilating on the 
conditions of life insurance under busi. 
ness skies as noted today. 








Securities Commission New 
Insurance Registry Form 





NEW YORK, May 9.—Covering se- 
curities issued to the public by insur- 
ance carriers, the Securities & Ex- 
change Commission has issued a new 
registry form for the permanent use of 
fire and casualty companies and_ the 
temporary use of life companies. It is 
known as Form 13 and _ substantially 
follows Form 10 used by general indus- 
trial corporations, the principal differ- 
ence is that insurance companies, be- 
cause of being under state supervision, 
are not required to have their financial 
statements certified by independent ac- 
countants. At the same time the S. E. 
C. made it clear that such certifications 
might be required in the future if fur- 
ther consideration shows them to be 
desirable. ; 

As with other forms, data asked 1n- 
clude salaries of leading officers, prin- 
cipal stockholders, bonus arrangements 
and management coritracts. Regis- 
trants and subsidiaries are required to 
of insurance retained on any one risk 
state “the largest net aggregate amount 
at the close of the last fiscal year.” 


Push Graduated Tax 


OKLAHOMA CITY, May 9.—The 
Oklahoma unit of the Farmers Union 
is taking steps to initiate a constitu- 
tional amendment for a graduated land 
tax. The object is to force insurance 
companies or other corporations hold- 
ing large amounts of land to sell land 
to individual farmers at low prices on 
reasonable terms. 


WARNING SENT BY A. L. C. 


Col. C. B. Robbins, manager of the 
American Life Convention, sent a warn- 
ing to members about proposals in 
Iowa and Oklahoma for graduated land 
taxes, which would penalize the large 
land owner. He states that such taxes 
would deny equal rights and would 
penalize insurance companies for pro- 
tecting policyholders’ funds by waiting 
for a proper rise in values. Adoption 
of such a tax would result in a whole- 
sale dumping of properties and would 
have a depressing effect on land values. 








it out of friendship for me, but of 
course he was getting a $20,000 bonus 
for the half-hour use of the money.” 
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HE modern conception of merchandising is 
responsible for “Life Insurance Week—May 
13 to 18, 1935”. 









The Central Life in embracing the opportunity to 
contribute to this great co-operative undertaking 
has made available to its field men another 
“Modern Merchandising” method.“ 















com A well devised definite sales procedure for Central 
ng se Life field men covering the six day period of Life 
a . Insurance Week is under way. 

te 

a A pre-approach personal letter to the prospect 
we from our President results in a planned call from 
ve our field representatives. An interview is assured 
i by a useful gift which emphasizes a specific plan 
ie for insurance protection or savings. 


risk & 
ount 


i CENTRAL LIFE 


=f INSURANCE COMPANY 
“| OF ILLINOIS 


: Alfred MacArthur, President 

nd 

; 720 N. Michigan Ave. Chicago 

‘i Serving Satisfied Policyholders for More Than a Quarter Century 


S, *One Day Pay, 


= Giuidihiiditeed Investntent'Gonteae it Two Central Life ‘‘Modern Merchandising’’ plans. 
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Cochrane Case Is Now Being 
Heard by the Trial Board 





CIVIL SERVICE PROCEDURE 





Charges Against the Insurance Com- 
missioner of Colorado Are Be- 
ing Weighed at Denver 





DENVER, May 9.—Insurance Com- 
missioner Jackson Cochrane was sched- 
uled to face the trial board of the civil 
service commission today on the 
charges recently made against him by 
the special senatorial committee investi- 
gation. The probe, which was inspired 
by State Senator Ammons, covered va- 
rious phases of the insurance situation 
in the state and ended with a scathing 
attack on the commissioner. : 

Cochrane filed an answer and peti- 
tioned for prohibition of introduction of 
new evidence. However, the civil serv- 
ice commission states that if there is 
any new evidence, it will be introduced. 
Cochrane emphatically denied all the 
charges. The committee report stated 
the department has been negligent in 
failing properly to inquire into and take 
proper action in relation to the affairs 
of the American Life and the Republic 
Mutual. 

Charges Inefficiency 


It also charged that the department 
has been responsible for the present 
affairs of these two companies and the 
Paramount Life. The president of the 
Paramount has been convicted on 
charges of income tax evasion and has 
been given a sentence in a federal pri- 
son. He has appealed but is also in- 
dicted by the federal grand jury on 
charges of using the mails to defraud. 
The remainder of the senatorial report 
describes the department as being “‘in- 
efficient, negligent and lacking harmony 
in operation.” j 

The trial will be conducted publicly 
in the state senate chamber. It is ex- 
pected that it will require about three 
days for the presentation of both sides. 
Rumors are to the effect that Cochrane 
will be removed, if not by the trial, by 
the state employe retirement law, re- 
cently enacted. 


Canadian Agency Officers 
to Meet in Quebec May 20 


The annual meeting of the Canadian 
Association of Life Agency Officers will 
be held in Quebec, May 20-22. Speakers 
will include Thomas Bradshaw, presi- 
dent North American Life, on “Finan- 
cial Conditions in Canada;” E. J. Mc- 
Iver, assistant secretary Prudential; B. 
A. Dugal, Quebec Province insurance 
superintendent; William Boulton, super- 
intendent Confederation Life; George H. 
Harris, supervisor field service bureau 
Sun Life; Eustace Brock, secretary: 
Great West Life, and N. H. Watt, as- 
sistant superintendent Canada Life. 

One day will be given to discussion of 
Canadian agency matters, led by J. M. 
Holcombe, Jr., and other members of the 
staff of the Life Insurance Sales Re- 
search Bureau. 


Fraud Claimed, Company Loses 


LINCOLN, NEB., May 9.—The Ne- 
braska supreme court has ruled against 
the New England Mutual Life in a dis- 
ability payment suit in which W. A. 
Scott bought a policy in 1928 and in 
1931 claimed total disability. The com- 
pany contested Scott’s claim on the al- 
legation that he obtained his >olicy by 
fraud as he failed to mention in his ap- 
plication that he underwent an opera- 
tion six months previously for a disease 
through which he subsequently became 
disabled. 





George Hodel, Los Angeles, A. A. Dewar 
agency of the Equitable Life of New 
York, was honored on his 20th anniver- 





New Official 











FRANCIS J. DECELLES 


Francis J. DeCelles, the new Massa- 
chusetts insurance commissioner, grad- 
uated from Boston College, being in the 
class of 1921. He is a native of the 
state, having been born in Somerville, 
March 11, 1899. He studied law at the 
Suffolk Law School and Boston Col- 
lege Law School. He was engaged for 
14 years in the work of business re- 
search and counsel. He has been con- 
nected with several of the largest pub- 
lic utility firms in the state as counsel. 
He joined the staff of the Boston Col- 
lege Law School in 1930 and contin- 
ued as a regular professor. He became 
a registrar of the pre-legal division in 
1933. 








State Protection Outfit’s _ 
Officers Go to Penitentiary 





J. W. Perryman, president and treas- 
urer of the defunct State Protective 
Corporation of. Indianapolis, was fined 
$1,000 and sentenced to serve seven: 
years in the federal reformatory at 
Chillicothe, O., by Judge. R. Baltzell of 
the federal court’at Indianapolis Mon- 
day. H. J. Lander, the nominal secre- 
tary, was sentenced to three years, and 
A. T. Horton, Jr., head of the claim de- 
partment was sentenced to two years. 
The State Protective operated under the 
non-profit corporation act of Indiana 
and issued memberships, promising to 
pay up to $1,000 for death benefits and 
a minimum of $40 a month in sick bene- 
fits with other benefits for loss of limbs 
or sight. No physical examination was 
required. But, due to clauses on any- 
thing not prominently displayed-in the 
contract, the chances for recovery were 
greatly minimized. Because the opera- 
tions of the concern were alleged to be 
fraudulent it was closed some months 
ago and the officers were indicted on the 
ground of using the mails to defraud. 


Changes in the Life Blanks 
Are Favored by Committee 





REAL ESTATE ITEM AFFECTED 





Foreclosed Property Subject to Re- 
demption Would Hereafter Be Classed 
With Mortgage Loans 





NEW YORK, May 9.—The blanks 
committee of the National Convention 
of Insurance Commissioners at its meet- 
ing this week recommended that fore- 
closed real estate subject to redemption 
shall be classed with mortgage loans 
rather than with real estate in making 
up life companies’ statements for 1935. 
The exact amount of foreclosed real 
estate subject to redemption will still 
appear in the statement, but it will be 
a sub-item in the mortgage total rather 
than in the real estate total, as was the 
case last year. ° 

There were a good many protests 
against last year’s decision that this in- 
termediate class of real estate should be 
classed as real estate. Because of the 
operation of special emergency laws in 
some states extending the redemption 
period, there were considerable in- 
creases in the amounts of properties 
which could still be redeemed by their 
former owners and which therefore the 
life companies could not sell or other- 
wise consider as their own. Last year 
was the first time that -segregation of 
foreclosed real estate subject to fore- 
closure was caller for in the statement. 

The committee also- recommended a 
new interrogatory on taxes and fore- 
closure costs and past due and accrued 


has been capitalized by the company 
during the year on real estate. 
Another: change recommended for the 
life blank is an annuity exhibit to be in- 
cluded in the policy exhibit. This will 
divide annuities into individual annu- 
ities, which will be subdivided into im- 
mediate and deferred annuities; group 
annuities; and supplementary contracts 
which involvve life contingencies. This 
latter class would include annuities 
bought by settlement options or cash 
values, but would not include contracts 
for payment of proceeds for a fixed time 
or at a fixed rate, in which the length 
of life of the recipient is a factor. 
Those attending the meeting are: W. 


C. Dubuar, New York, secretary; A..G. 
Costello, Pennsylvania; Charles B. 
Coulbourn; Virginia; Joseph Collins, 
New York; Alfred N. Guertin, New Jer- 
sey; R. O. Hooker, Connecticut; Ar- 


thur B. Lines, Massachusetts; C. E. 
Nelson, Missouri; Leon M. Penquite, 
Iowa; E. Reault, Michigan; H. O. 


Stark, Oklahoma; R. R. Haffner, IlIli- 
nois, and Lloyd Thomson, Indiana. 


Check on Death Certificates 


* JACKSON, MISS., May’ 9.—False 
death certificates, said to have been 
issued through Negro undertaking estab- 
lishments to perpetrate frauds in insur- 
ance companies, are being investigated 
by. the Mississippi insurance commission 





land the state bureau of vital statistics. 





San Francisco and its environs 

are to be the mecca of the in- 
surance world in 1938 if the plans 
of a committee, now being organ- 
ized by Ben F. Shapro, manager of 
the Connecticut Mutual Life, ma- 
terialize. With a group of leaders 
who have already been approached 
Mr. Shapro has advanced plans for 
a campaign to encourage all insur- 
ance conventions to hold annual 
conventions during the 1938 Inter- 


S*s: FRANCISCO, May 8.— 





sary of service. 





San Francisco in 1938 


national Exposition in this terri- 
tory. Several companies and or- 
ganizations have tentatively agreed 
to the suggestion, said Mr. Shapro. 
The exposition is being held to 
commemorate the completion.of the 
two great bridges across San- Fran- 
cisco Bay and Golden Gate Strait. 
The president of the exposition 
board is Leland W. Cutler, vice- 
president of the Fidelity & Deposit 
on the coast. 


interest in taking over properties, which - 


A. Robinson, Ohio, chairman; Charles |. 


———— 


Says Companies Might Welj 
Encourage Annuity Sale, 





SPREAD FACTOR IMPORTAan? 
Actuary Cameron Finds Self-selectio, 
Evil in Restriction; Actuary Mc. 
Curdy Presents Views 





Life companies might profit by ep. 
couraging sale of annuities rather than 
restricting them as has been the trend 
J. C. Cameron of Cameron & Cham: 
breau, consulting actuaries of Chicago, 
told the Chicago Actuarial Club in 3 
round table on single and annual pre. 
mium annuities. It is doubtless trye 
that if companies were to push sale of 
annuities and all prospects were satis. 
fied no form of income could be safer 
or freer from trouble than annuities 
an even more rapid increase would be 
shown in the ratio of annuity moneys 
received to all premium income. Hoy. 
ever, there may be in the present sitya- 
tion self-selection against the company 
due to restrictions. 

He pointed out that life insurance 
experience on women in the days when 
these were not written freely was un- 
Satisfactory even though companies 
charged them extra premium. When 
they were accepted at standard rates 
and this business was _ encouraged, 
there was improved mortality on wo- 
men and self-selection eliminated. In 
the annuity field, self-selection for both 
sexes has operated in the contrary di- 
rection, resulting in unusually light 
mortality. 


Might Eliminate Evil 


“There does seem, therefore,” Mr, 
Cameron said, “to be good reason to 
suspect that if the sale of annuities was 
pushed more freely by the company ex- 
ecutives and therefore by their agents, 
the factor of self-selection resulting in 
abnormally light mortality would to 
some extent be eliminated. 

“I am inclined to advocate the com- 
panies encouraging to some degree the 
sale of annuities, and naturally, watch- 
ing results with great care. Of course 
the first thing is to be sure that the 
computation basis is strong enough so 
that in all human probability the load- 
ing and interest factors will be at least 
sufficient to cover respectively the an- 
ticipated expenses and remain within 
the earned interest yield. However, it 
is not suggested that annuity sales be 
pushed as against life insurance, which 
always must be the primary and fun- 
damental business of life institutions. 


State Tax a Factor 


“In connection with the loading it is 
presumed that over a period of years 
there would be a material percentage 
of the purchase price required for state 
taxes. While the insurance codes of 
the great majority of states do not spe- 
cifically refer to annuities, it is true that 
annuity premiums whether single or 
annual must be reported in the con- 
vention blank under the caption of pre- 
miums. It seems likely that in time to 
come it will be a general custom to tax 
even domestic companies on annuity 
moneys received, whether single or an- 
nual premiums.” 

_ Mr. Cameron cited statements made 
in insurance periodicals that ratio of 
total annuity premiums to all premium 
income of life companies increased from 
4 percent in 1930 to 1614 percent in 
1934, the actual cash income which this 
represented being $346,000,000. Con- 
sidering new business only, he said, the 
new annuity premiums only received 
last year by the companies from whom 
the figures were drawn, representing 
about 80 percent of ordinary insurance 
in force in this country, amounted to 
$296,000,000. He said the reasons for 
this greatly increased demand un- 


doubtedly are implicit in the times, but 
it should not be ignored that the ten- 
dency would have been in the same di- 











rection although probably on a much 
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cale of increase even in the ab- 
f a major economic depression. 
e for the acceleration was fall- 


lower S 
sence 0. 


us 
we interest rates and fear for safety of 
DT ANT investments. 
Becoming Older Nation 
] recently, persons of ability and 
election aes felt they could do better by 
Mc- investment of their capital indepen- 
dently, rather than in annuities, which 
in time liquidate principal investment. 
Mr. Cameron pointed out that in a 
settled or older country, such as Europe 
by en. where annuities are very popular, op- 
er than ortunities for enterprise are fewer and 
trend, the ratio of older men is greater. The 
-ham- [& United States in natural course is ap- 
hicago proaching or already has entered this 
ID in a status, he said. . 
lal pre. In depression times the factor of 
SS true safety in the annuity contract has been l 
Sale of emphasized and the further fact that | 
> Satis. first class investments which yield even | 
€ safer 4 fair return are extremely hard to 
nuities, fnd. This has directed thought of 
uld be many persons to the annuity field. For 
noneys their part, the companies writing an- 
How. nuities have had great difficulty finding 
- Situa- investments for annuity capital yielding 
mpany anything like fair. return; that is, 
enough to maintain interest on reserves 
urance plus a little extra, and they therefore 
when in the last year materially increased 
tS _un- B purchase prices of annuities. 
Whe: Mortality Element Light 
rae Mr. Cameron said generally the only 
raged, JB source of profit in annuities has been 
1 wo- in the excess interest return over the 
. dn rate required to maintain reserves after 
both deducting loss occasioned by. life mor- 
y di- —& tality, and assuming that loading would 
light | cover all expenses. Interest rate as- 
sumption until recently was not less 
than 334 percent and in many cases up 
to 4 percent or more. The actual mor- 
Mr. tality experience was lighter than the 
n to bases assumed in. the calculation. 
was The companies recently have felt that 
y ex- interest rates for a number of reasons 
ents, were not likely to be at a level much 
gin — higher than the interest required for 
| to — some years to come. Practically all of 
' the single premium annuity rates re- 
om- cently established -are substantially in- 
the — creased, Mr. Cameron said. 
tch- There is a sound basis, he believes, 
urse — for being considerably more lenient and 
the liberal in calculating settlement options 
1 so — than in figuring rates for direct annui- 
yad- [F ties, whether immediate or deferred. 
east [ Competition in the field is very real; 
an- § therefore, the actuary should not make 
‘hin a recommendation that would tend in 
it the slightest degree to weaken his com- 
be pany. 
ich e Sees Rate Inconsistencies 
un- 


W. H. McCurdy, Continental Assur- 


/ ance, found some inconsistencies in the 
» new rate scale generally adopted for 
is  on-participating. annuities. He said 
urs_~« this is a more competitive field than 
ge ff Ordinary life insurance. Annuities came 
ite ff ‘nto real popularity when life insurance 
of — Was being liberalized and companies 
e- fF competed to get the annuity business, 
at [ ¢Specially in regard to commissions paid. 
or | he savings habit among the people 
n- f 3S.a very old one. Almost every one 
e- | knows approximately what can be ac- 
to ff Complished by thrift accumulations and 
= compares with results on annuities 
y after taking out the substantial agent’s 
commission, 
: Mr. McCurdy believes agents should 
e be led to handle annuities as a side line, 
f | Selling life insurance primarily. He 
n § ‘Said participating annuities have a 
Strong appeal to company executives 
as interest rates may remain low, and 
investment officers are having difficulty 
m placing funds advantageously, 
Scarcely knowing what is safe and what 


Is not, outside of government securi- 
ties, 


No Hope for Missouri Code 
JEFFERSON CITY, MO., May 9.— 
All hope for Superintendent O’Malley’s 
insurance code bill has been abandoned. 
Even State Senator McDowell, who has 
been handling the measure on the floor 
of the senate, has admitted that the 
bill, desirable as it is in many. respects, 


ee a a le Ae 











hasn’t a chance at this session of the 
lawmakers and it will be permitted to 
die on the informal calendar of the 
senate after being perfected. 
Superintendent O’Malley, who has 
threatened to take the fight to the peo- 
ple of the state, is not in favor of per- 
mitting the bill quietly to die, but in- 
stead he hopes to get a roll call on 
passage so that the policyholders of the 
state who suffer from insurance com- 
pany failures in the years to come will 
know exactly whom to blame. In some 
sections of the state there has been talk 
of launching a policyholders protective 
association to support a movement for 
a direct vote bv the people on an 





amended insurance code through the 
initiative provisions of the state consti- 
tution. 


Fred S. Ross Dies 


Fred S. Ross, manager Sun Life at 
San Francisco for past 11 months, died 
at San Francisco, May 7 as a result 
of internal injuries following a horse- 
back injury April 26. Mr. Ross, for- 
mer general agent of the Sun Life at 
Cleveland, went to San Francisco in 
July, 1934. Previously he was general 
agent of the Western Union Life at 
Yakima, joining the Sun in 1927 when 
it took over that company. He had also 





been a million dollar personal producer 
for the Western Union. The interment 
will be at Yakima May 11. He was 
prominent in the affairs of the San 
Francisco Life Underwriters Associa- 
tion. He had been named general chair- 
man of Life Insurance Week at the 
time of his injury. 


Dr. Johnson Returns to Office 


Dr. J. W. Johnson, president of the 
Interstate Life & Accident of Chatta- 
nooga, who was seriously ill for some 
weeks, has returned to his desk very 
much improved. He spent several weeks 
in Florida. 
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Northwestern National Life—Largest 
April sales of new life insurance in his- 
tory .with total of $6,002,373, an in- 
crease of 40 percent over March, 
and an increase of 15 percent over April, 
and 60 percent over April, 1934. Best 
previous April in the company’s fifty 
years was in 1930, with a total of $5,- 
721,670. Territories showing the great- 
est increases are California, Washing- 
ton, Illinois, North Dakota, Michigan, 
and Minnesota. 

Acacia Mutual—On the return of 
Vice-president J. P. Yort from a trip 
through Texas and the southwest, he 
met with news that April showed the 
largest gain of any April since 1931. 
During a quality production campaign 
staged during his absence, agents piled 
up a $7,000,000 new business greeting, 
$5,000,000 of which was paid for busi- 
ness, 

Seaboard Life, Tex.—Increase of 57 
percent in new paid business for first 
quarter, gain of 102 percent in March. 

Pacific Mutual Life—April, largest 
‘month in paid volume of new life busi- 
ness since June, 1931, a gain of 27 per- 
cent over April, 1934. This is exclusive 








of retirement annuities and single pre- 
mium annuities, both of which show sub- 
stantial increases. 


Equitable Life, Ia—Sales, including 
annuities, totaled $8,404,610 in April, a 
77 percent gain, and a new record for 
April business. Total production for the 
year is $29,162,994, a gain of 51.6 per- 
cent. 

Bankers Life, Ia—Production hit a 
new peak for the year with a total of 
$5,553,000 in paid volume in April, a 25 
percent increase. 

Central Life, Ia.—Preliminary April 
reports indicate an increase of 100 per- 
cent. 


Yeomen Mutual Life—Four month 
increase 22 percent. 

National Life, Ia—April drive in 
honor of President Wm. Koch, brought 
a 50 percent paid increase over April, 
1934, and a 70 percent increase over 
March, 1935. 

Great Western, Ia.—April life sales, 
$351,680, compared to $189,257 in April, 
1934. 

Bankers Life, Ia—Gain of 25 percent 
in new paid business in April with $5,- 
500,000. Four-month total of $20,000,- 
000, each month representing a gain 
over the previous month. 

Old Line Life, Wis.—40 percent gain 





in new life insurance, including annui- 
ties, and a 67 percent gain in new acci- 
dent and health premiums in first quar- 
ter. Of the company’s general agencies 
87 percent showed increases in volume. 


Policy loans showed a decrease of 
$161,086 while policy surrenders 
dropped 17 percent. Payments to 


policyholders and beneficiaries amounted 
to $360,912, a slight decrease compared 
to the first quarter in 1934. Gross as- 
sets as of April 1 increased $493,667 
over a year ago. 

The Paret Agency, Newark, Provident 
Mutual Life—Paid for $355,615 in April 
—a gain of 45 percent. Four-month total 
$1,721,048, a gain of 62 percent. 

Vincent Grainger, Dallas, Northwest- 
ern National Life—Increase of 114 per- 
cent in first quarter. 

Russell L. Hoghe, Los Angeles, Equita- 
ble Life of Iowa—Gain of over 30 percent 
in paid new business for first four 
months, of which new agents produced 
approximately 35 percent. 

H. D. Leslie, Los Angeles, Northwest- 
ern National Life—April largest month 
since October, 1934, with increase of 33 
percent. Year to May 1 shows gain of 
25 percent. 

H. A. Hedges, Kansas City, Mo., Equi- 
table Life of Iowa—50 percent increase 
in first four months. 

Central Department, Equitable of New 
York—April paid production $11,583,857. 
The Ryan agency, Detroit, was first with 
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New National Advertising and Merchandising 
Program Now in Full Swing! 








Program. 





Here are some reports which have 
reached the Guardian’s Home Office 
of the results that are being obtained 
through the Company’s newNational 
Advertising and Merchandising 


‘‘Can’t emphasize too strongly the 
benefits which the Agent enjoys 
through such contacts. The greeting 
extended to me was warm and hospi- 
table, and much of the so-called 
‘breaking of ice’ was eliminated. I 
was expected as an insurance man, 
and insurance was the immediate 


THE GUARDIAN LIFE 


INSURANCE COMPANY OF AMERICA 


50 UNION SQUARE 
GUARDIAN OF AMERICAN FAMILIES FOR 75 YEARS! 


Magazine. 


Established 1860 


topic’’. ... ‘*‘Have secured applica- 
tions from a third of those who 
replied to the advertisement”’.. . 
‘*Wide field of additional sales from 
Direct-Mail tie-up with National 
Advertising”’ 
influence uncovered that would not 
otherwise have been reached !”’ 


The next Guardian Life advertise- 
ments will appear in the May 25th 
issue of The Saturday Evening Post 
and in the June issue of Parents’ 


NEW YORK CITY 


. .- . **New centers of 


$1,500,006 paid business and the A. 
Embry agency, Kansas City, sec ‘ 
$1,000,000. ~_— 

Sam C. Pearson, Kansas City 
Northwestern Mutual Life—¢0 Der 
gain in April. 


D. M. Skinner, Kansas City, Mo., 4g 
Life—40 percent increase in first quartes 
Morton & Morton, St. Louis, Conn, 
ticut Mutual Life.—Production of ned 
business for year to date exceeds the 
for the entire year 1934. ™ 


John <A. Stevenson, Penn Mutua] 
Philadelphia.—A gain of 33 percent j, 
new business for April, and of 31 sen, 
cent thus far for the year is reported 
April’s volume was $3,000,000 plus and 
was the fifth consecutive month in 
which $3,000,000 and more had been 
paid for—and the first time in history 
of the agency in which $3,000,000 haj 
been paid for in five consecutive months 

Fred M. McMillan, Los Angeles, Pen, 
Mutual Life—57 applications for $158 94) 
written in one day in honor of Vice. 
President Frank H. Davis. W. 0. Fe. 
guson, associate general agent, led jy 
personal production, with 13 apps fo 
$61,006. 

W. M. Hammond, southern California 
Aetna Life—Increase of 30 percent jn 
paid new business during April. Foy 
month gain of 20 percent. 


Mo, 
Cent 


Tite leaelaiid Week ta Conti 


TORONTO, May 9.—Life _ insur. 
ance Week in Canada will this year be 
the same as in the United States, May 
13-18. The advisory committee jp. 
cludes: Chairman, George H. Hunt, 
superintendent of agencies Imperial Life 
Toronto; John Appleton, _ secretary. 
treasurer Canadian Life Officers Asso- 
ciation; . Kennedy, Winnipeg, 
president Life Underwriters Association 
of Canada; A. Gordon Nairn, field 
supervisor Life Underwriters Associa. 
tion, and executives of the companies, 
A working committee has been formed 
as follows: Chairman, E. Morton, ad- 
vertising manager North American 
Life and president Life Insurance A¢- 
vertising Association; W. A. Willison, 
J. A. McLaren Advertising Agency; L, 
W. Dunstall, secretary Life Underwrit. 
ers Association of Canada, and adver. 
tising managers of the companies. 


Name Life Week Chairman 


Committees for Life Insurance Week 
activities in Chicago have been ap- 
pointed. The chairmen are: General 
committee, L. S. Broaddus, Acacia Mu- 
tual; _posters, F. G. Bray, Travelers; 
supplies, J. H. Brennan, Fidelity Mu- 
tual; women’s division, Miss Lucy De 
Graff, Sun Life of Canada; club speak- 
ers, S. E. Lysen, New York Life; 
breakfast, J. H. Sherman, W. A. Alex- 
ander & Co., Penn Mutual; radio and 
rm. J. C. Windsor, Equitable of New 
ork. 


Insurance in Force Gains 


The Northwestern National Life re- 
ports that as of April 30 its insurance 
in force showed a substantial increase 
over its previous high Dec. 31, 1932. In- 
surance in force is now $362,637,062, as 
against $361,719,422 at the end of 1932, 
and $360,268,895 at the end of 1934. 

‘ The gain is attributed to improvement 
in the rate of persistency of old busi- 
ness, 


Henson to Give Talk 


_G. I. Henson, in charge of home of- 
fice underwriting at the Fidelity Union 
Life of Dallas, and formerly an oi 
refinery chemist, will present a paper on 
“Occupational Rating of Oil Field and 
Refinery Workers” at the midwest spe- 
cial conference of the Life Office Man- 
agement Association at Kansas City, 
Mo., May 20-22. C. L. O’Brien, under- 
writing department superintendent Muin- 
nesota Mutual Life is chairman of the 
underwriting session of the conference. 


Watkins Joins Ben Shapro 
Ernest Watkins, former leading pro- 
duceh of the Penn Mutual in San Fran- 
cisco, under Ben F, Shapro, is appointed 
associate general agent of the Connecti- 
cut Mutual with Mr. Shapro now get- 
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Pere 
. to Central Area 
0., Aet 
pt quartes 
hot ne Continental Casualty and Conti- 
“eds tha I ental Assurance Are Negoti- 
Mut i 
ercent © ating Change 
f 31 Per. 
a ottee 
Plus, 
nonth it To GO TO NEW BUILDING 
1ad been 
n history 
ed. will Get Much Publicity Advantage 
es, Pen in Being on Prominent Chicago 
r $158 
of Vin’ Loop Boulevard 
O. Fer. 
t, led in 
SPRY, Much interest was taken in the an- 
alifornig ge nouncement that Northwestern Univer- 
Tent in J sity will wreck the Austin building on 
"oie the south side of Jackson boulevard, 
between La Salle and Clark streets, Chi- 
anada cago, and erect a 15-story office build- 
insur. ing costing $1,500,000, starting May 1 
year be next year. From the insurance stand- 
es, May I point the interest rests in the fact that 
~ In the directors of the Continental Cas- 
ial Life ualty and Continental Assurance have 
cretary. practically concluded negotiations to 
s Asso take a 20-year lease for 10 Stories of 
innipeg, j this building to be used as their home 
ociation ( offices. The Continental Casualty will 
1, field occupy six stories and the Continental 
\ ssocia- Assurance four, extending from the 
ipanies, fF third to the 13th inclusive and com- 
formed ae Prising 100,000 square feet. No lease 
on, ad- fm has been signed and a number of de- 
nerican fe ‘ails are to be worked out but it seems 
ce Ad. fe to be a foregone conclusion that the 
‘illison, deal will be consummated. 
Icy; L Move to Loop Significant 
erwrit- ‘nae ° 
peo The building is slated to be ready for 
;, occupancy May 1, 1937. The Conti- 
nental Casualty and Continental Assur- 
an ance are now in the Standard Oil build- 
7 ing at 910 South Michigan avenue. 
Week Their moving to the loop is somewhat 
nN ap- significant, indicating that companies 
eneral that have gone outside of the business 
a Mu- district have not found their new loca- 
velers; tion as advantageous as anticipated. In- 
- Mu- surance people have many dealings that 
y De call them to the central business section 
speak- and much time is lost going back and 
Life; forth. The Continental Casualty pur- 
Alex- chased a site on Twenty-second street 
> and at the Illinois Central railroad tracks 
New some years ago, expecting to build a 
home office structure there. That plan, 
however, has been abandoned. The old 
' building on the site was razed and the 
| space was used as a parking place dur- 
Ce ing the two World’s Fair seasons. 
rance President H. A. Behrens of the two 
bn companies, and his associates, have en- 
» In- deavored to localize the two companies 
2, “ and have them linked up with the busi- 
1932, ness spirit and enterprise of the city. 


4. | An effort has been made to acquaint 
Chicago people with the companies, 


Dusi- their management and achievements. 
Going to the downtown district and on 
sO prominent a street as Jackson boule- 
vard will enable the Continental Cas- 

w ualty and Continental Assurance to have 
oink a real publicity advantage that they do 
po not now enjoy. The site is directly 

_ across the street from the Continental- 

fr Illinois National Bank & Trust Co. Just 

spe: west of the new building is the Chicago 

[an- Board of Trade and west of that the 

ity Insurance Exchange. Near by is the 

jer- Federal Reserve Bank building, so the 
fin. location is most desirable for advertis- 
the ing purposes. 

ice. call 

| Group Department New Record 

' NEW YORK, May 9.—The group 
ro- — department of the Equitable Life of 
an- New York established a new first-quar- 
ted ter record in premium income this year. 
ti- Not only was the total premium income 
on- for the department higher than in any 





Previous first quarter, but every division 
of the group department—group life, ac- 









cidental death and dismemberment, and 
group annuities—established a new pre- 
mium income record for that period. 
The group department is in charge of 
Vice-president W. J. Graham. 


Department Funds Increased 


OKLAHOMA CITY, OKLA., May 
9—The Oklahoma legislature increased 
the appropriation for the insurance de- 
partment by almost 10 percent. This 
will insure greater efficiency through 
employment of additional help, which 
for several years has been sorely needed, 
according to Commissioner Jess 
Read. Activity of the department has 





for a number of years been handicapped 
for lack of sufficient number of em- 
ployes to meet all needs, he said. 


Home State Dinner for Boney 


The long deferred testimonial dinner 
in honor of Commissioner Dan C. 
Boney of North Carolina, in honor of 
his election last December as president 
of the National Convention of Insur- 
ance Commissioners, is to be held June 
6 in Raleigh. The affair has been post- 
poned from time to time, because of the 
lack of hotel facilities during the time 
the legislature was in sesssion. Insur- 





ance commissioners and company ex- 
ecutives from throughout the country 
are to be invited. Reservations will 
be limited to 400. 


Nebraska Forces Gather 


Two hundred women delegates from 
all parts of Nebraska were to meet in 
Omaha May 10 for the annual state con- 
vention of the Woman’s Benefit Asso- 
ciation. Mrs. Ella Mark Lee, field di- 
rector in Nebraska, Iowa, Kansas and 
Colorado, will be in charge of the pro- 
gram. Miss Frances D. Partridge, Port 
Huron, Mich., secretary of the order, 
will be honor guest. 
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...among Minnesota's ten thousand. lakes 


EW ENGLAND, which inherited from England 
centuries of wisdom and experience, in turn 
passed on to certain other parts of our country her 
traditions of stability and soundness. The healthy 
seeds of these traditions took root in.the soil of 
Minnesota. There, in a stable, solid community, 
founded by pioneers from New England, there has 
been growing steadily and surely for half a cen- 
tury an institution whose record has been unique, 
even among life insurance companies ... the 
Northwestern National Life Insurance 
Company of Minneapolis. 
The events of the last five years have 
shown most clearly how solid a founda- 
tion lies under this Company. During 





the five depression years, NWNL assets increased by 
33.1%, as compared to an increase of 24.7% for all 
companies. Insurance in force increased 10.7%, as 
compared to a decrease of 5.4% for all companies. 
As of December 31, the market value of its bonds 
alone was enough to pay every policyholder the 
guaranteed cash or loan value of his policy . . . leav- 
ing many millions in other sound assets untouched. 

Impartial life insurance experts, who understand 
fully the meaning of the figures, have read NWNL 
financial statements with a great deal of pleasure 
. .. which one of them expressed by saying, “I’m 
glad that part of my insurance is in this Company.” 
It is a good place for some of your insurance... 


for it will be truly “INVESTED FOR SECURITY.” 


Northwestern National Life Insurance Company 


STRONG 


O. J. ARNOLD, President 
MINNEAPOLIS, MINNESOTA 


LIBERAL 


(This is the first of a series of advertisements appearing this year in TIME, the weekly newsmagazine.) 
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Fine Records Established in 
Par-for-Parkinson Campaign 





Total production of $33,991,335 in 
11,722 applications was recorded by the 
central department of the Equitable Life 
of New York in the April “Par-for- 
Parkinson” campaign in honor of the 
president. There were 1,215 agents 
writing five or more apps and 2,354 
scoring. These figures compare with 
11,332 apps for $33,791,793 in the April 
drive last year, 1,111 agents writing five 
or more and 2,353 scoring. 

The Chicago agency managers will be 
hosts at lunch May 20, and the cen- 
tral managers association will give a 
dinner that night, President T. I. .Park- 
inson and honor unit managers and 
agents attending. 

The Chicago agencies wrote 2,986 
apps for $11,757,406 in the drive, 354 
agents writing five or more and 526 
scoring. The M. C. Nelson agency, Des 








Moines, was first with 1,181 apps for 
$2,683,497, 95 writing five or more; R. 
M. Ryan, Detroit, second, 986 apps, $2,- 
553,581, 97 agents writing five or more; 
A. M.. Embry agency, Kansas City, 
third, 856 apps for $2,737,979, 97 agents 
qualifying with five apps or more; W. 
V. Woody, Chicago, fourth, with 810 
apps, $3,804,012, 84 agents scoring five 
or more, and S. D. Krueger agency, St. 
Paul, 755 apps for $1,555,554, 53 agents 
writing five or more. The contest was 
based largely on number of apps. 


Held for Unlicensed Solicitation 


Morris Aaronson of New York City 
has been arrested in Jersey City for 
soliciting business for benefit associa- 
tions not licensed in the state. 

A number of policies issued by the 
Lincoln Aid Association of Chicago 
were found in his possession. Ten ap- 
plications with Jersey City addresses 
listed were found among his effects. 





Hartford in 1836 


Connecticut General Seconds 
Governor Cross’s Invitation 
To Visit Connecticut 


Connecticut General Life Insurance Company takes pleas- 
ure in transmitting Governor. Cross’s invitation to partici- 
pate in the Connecticut Tercentenary celebration during’ the 


summer and fall of 1935. 


“This year Connecticut will celebrate the three hundredth anniversary 


of its settlement. 


“Under the favor of Divine Providence, our Commonwealth has pros- 
pered and advanced, preserving and extending for its citizens through 
three centuries the liberties, rights, and privileges of free government. 


“We may feel just pride in the founders of our Colony and State and 
in their successors who have carried forward the work they so nobly 
began. To these men and women, the known and the unknown, the dead 


and the living, let us pay honor. 


“Many residents of other States of the Union look with loyal affection to 
Connecticut as the home of their forefathers, and we now invite them 
to come and share with us memories of its historic past, and to renew 


with us faith in its future. 


“To others we also extend a welcome. Here in the open season is a 
green and pleasant land, with rolling hills and fields, with forests where 
the dogwood and the. mountain laurel bloom; with rivers and lakes and 
rushing streams that still keep in their names echoes of the long Indian 
past; with miles of the fine beaches and friendly harbors along beautiful 
shores; with modern growing cities and old elm-shaded villages, and with 
highways linking them to the quiet countryside. 


“Throughout the Tercentenary year there will be formal State functions, 
exhibitions and festivities in many places; opportunities will be offered 
for visits to our industrial and business centers, our public parks and 
museums, and the seats of learning which have brought fame to our State. | 


“In behalf of the people of this State, I, as Governor, issue to all an} 
invitation to join in commemorating the anniversary of the founding 


of Connecticut.” 


Wilbur L. Cross, 





——— 











Guardian Revises N. Y. Setup | 












JAMES ELTON BRAGG 


The Guardian Life has consolidated 
the James Elton Bragg and James A. 
Tyson agencies in New York under Mr. 
Bragg and Mr. Tyson has been sent to 
Philadelphia as manager. The com- 
bined New York agency will occupy 
offices in the home office building. 

Mr. Tyson is a native Pennsylvanian 
and has desired to return to that state. 
He started in the business in 1915, 
served as associate general agent at 
Williamsport, Pa., and general agent 
at Harrisburg, then at Philadelphia and 
in 1929 became manager for the Guar- 
dian Life of Philadelphia. In 1932 when 
the Guardian decided to increase its 
activities in New York, Mr. Tyson was 
chosen to lay the foundation for the 
new home office agency. In 1934 the 
Tyson agency ranked number 1 in the 
Guardian with about $5,000,000 paid pro- 
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JAMES A. TYSON 






duction. Mr. Bragg has been manager {o 
the company in New York since 1933. Lag 
year his agency ranked sixth. At one 
time he was assistant manager of the 
C. B. Knight agency in New York and 
served for a time as vice-president of 
the Manhattan Life. Then he became 
a manager in Philadelphia. In 1929 he 
became director of life insurance train- 
ing in New York University, resigning 
to join the Guardian. He has served 
as secretary and trustee of the National 
Association of Life Underwriters and 1s 
nationally known. 

W. F. Steck, Jr., will be production 
manager of the Bragg agency; A. L 
Sullivan, brokerage supervisor; F. S. 
Townsend, agents supervisor, and W.— 
M. McDaniels and Paul Orr, super 
visors. ‘ 






















South Carolina Decision 
on Cancellation Clarified 





In reporting in the April 26 edition 
the decision in the case of Schultz vs. 
Benefit Association of Railway Em- 
ployes, the North Carolina’ supreme 
court was efroneously mentioned as 
having handed down the decision. As a 
matter of fact, the decision was that of 
the South Carolina supreme court. 

The case involved the right of the in- 
surer to decline renewals on a certain 
accident policy. The court held that 
because the policy was denominated 
noncancellable, the company is not 
privileged to accept renewal premiums 
on policies on which rights have ac- 
crued, in view of the fact that, in an- 
other part of the policy, the provision 
exists that the right is given to refuse 
to accept premiums for a renewal pe- 
riod. ‘Lhe court stated that the pro- 
vision for declination of renewals was 
in small type. No part of the policy 
was in type smaller than 10 point, as 
demanded by the standard provisions. 
The policy was not canceled—renew- 
als were declined. The highest court 
in Georgia has supported the insurer’s 
contention that policies of practically 
the same terms are renewable only with 
the consent of the insurer—Massachus- 
etts Bonding vs. McConnell 176 S. E. 
911. 


Townsdin With Ohio State 
The Ohio State Life appointed Earl 


' Townsdin general agent in Kansas City. 


He formerly was agency director of the 
Great Southern Life, and is secretary of 
North American Savings & Loan Asso- 
ciation. 


R. G. Richards, agency secretary At- 





Governor. 





E. A. Woods Co. Victorious 
in Inter-agency Competition 





In a contest in April between the 
combined Massachusetts agencies of the 
Equitable Life of New York and the 
Edward A. Woods Co., Pittsburgh ger- 
eral agent, the Woodsmen scored an 
impressive win. 

Challenged by the Massachusetts & 
agencies, the Woods Co. successfully § 
defended its position as largest Equ- © 
table agency by trouncing their eastern 
rivals two to one in the number of 
applications written for the month. 

Of the Woods Company’s 600 agents, 
94 percent served one or more applica- 
tions for the month, and there were 
many impressive individual scores of 10, 
20, 30 and as high as 40 applications. 

The losers must pay for a trip to Bos- 
ton for the six Woods Company agents B- 
who showed the greatest increase ove 
their average monthly production for § 
1934. The winners are W. D. Guthrie, & 
E. J. Watson, W. B.. Madeira, P. H. & 
Bush, Jr., C. C. Mitchell, and H. D. 
Smith. 


Ushi siaeon imine se hse emai 


Must Use Dailies 


BALTIMORE, Mav _ 9.—Insuranct 
companies doing business in Maryland a 
must publish their annual statements ™ 5” 
two daily papers, according to a ruling & 
of Attorney-General O’Connor. The i 
law provides for publishing the state 
ments in one daily paper published ™ — 
Baltimore and in one other paper. Be- 
cause of the lower advertising rates 0! § 
weekly papers, most of the insurance & 
companies have been publishing theif & 
statements in them. Mr. O’Connor says 
the clear intent of the law is to give a 





lantic Life, has been. elected vice-presi- 
dent of the Harvard Club cf Virginia. 


wide publicity as possible which can be 
done only by using daily papers. 
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Program for Sessions of 
Agents’ Convention Issued 
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MEET IN CHICAGO JUNE 3-5 





Massachusetts Mutual Agency Associa- 
tion Announces the Schedule for 
Its Coming Annual Meeting 





The Massachusetts Mutual Agency 
Association has announced its program 
for its annual meeting to be held at the 
Edgewater Beach hotel, Chicago, June 
3.5, C. W. Hall of- Rochester, N. Y., 
js president. The program is as fol- 


lows: 
Monday Morning, June 3 


Singing led by W. Stanley Hawkins, 
Rochester. 

Opening of the convention, Charles W. 
Hall, Rochester, president of the Agents’ 
Association. 

* Welcome to Chicago, Mayor Kelly. 

Report of the _ secretary - treasurer, 
Fritz A. Lichtenberg, Columbus, O. 

. Address of Welcome, 'B. J. Perry, vice- 
president of the company. 

. Recognition of Outstanding Records, 
Joseph C. Behan, second vice-president. 
' This Company of Ours, Chester O. 
Fischer, St. Louis. 

Playlet, “The Magician.” 

Business Insurance, Nathaniel Seefurth, 
Seefurth Service. 


Monday Afternoon 


Group Meetings from 2 to 3 o’clock. 

‘ Business Insurance Clinic, Norris H. 
Bokum, Chicago, presiding. 

Discussion, Nathaniel Seefurth. 

Beginners’ Meeting, Alvin T. Haley, 
Greensboro, presiding. 

Home office clinic from 3 to 5 o’clock, 
James M. Blake, manager of field service, 
presiding. ci> : 2 

Taxation, Ralph A. Armstrong, attor- 
ney. 

Selection, Michael Marchese, manager, 
medical department. . 

Settlement Agreements, James L. 
Marchese, manager benefit department. 

Miscellaneous Legal, Walter C. Sulli- 
van, attorney. he 


Tuesday Morning, June 4 


Playlet, “One in a Million.” 

Playlet, “Further Developments.” 

Going at Things the Right Way: 
‘ 1. Prospecting, J. Hawley Wilson, 
Peoria. 

2. Approaching and Interviewing, 
Earl J. Foster, Rochester. 
- Playlet, “Duty.” 

Personality and the Approach, Prof. 
Hubert Greaves, Yale University. 


Tuesday. Afternoon 


1 o’clock, C. L. U. Luncheon. 

2:30 o’clock, Supervisors’ Meeting, 
Richard D. Lichtermann, -Keane-Patter- 
son Agency, New York City, presiding. 


Wednesday Morning, June 5 


Service With a Purpose, L. V. Freud- 
berg, Washington, D. C.. - 

Playlet, “The Actor.” 

Keeping Intelligenty Busy, Jean Black, 
Indianapolis. 

Consecutive Weekly Production (or 
week after week), President Charles W. 
Hall as coordinator. 1. George M, Phil- 
lips, Atlanta; 2. Everett Strupper, At- 
lanta; 3. Mary B. Fisher, Memphis; 4. 
Clarence L. Hagstrom, Seattle. 

Playlet, “The Shield.” _ 

Election of Officers. . eG ges! 

More Taffy and Less Epitaphy, Joseph 
C. Behan. 


Little Progress Recorded 


on Illinois Insurance Code 








SPRINGFIELD, ILL., May 9.—The 
Proposed Illinois insurance code 1s 
making slow progress. It has been side- 
tracked temporarily while the legislature 
Struggles with the problem of raising 
relief funds. 

_ The bill remains on second reading 
in the house. On Tuesday three tech- 
nical amendments were adopted. Rep- 
resentative George Fitzgerald, chairman 
of the insurance code commission, said 
the bill will remain on second reading 
in the house indefinitely, with possibil- 
ity that it may be called up next week. 
A. similar bill remains on first read- 





ing in the senate. Last week the sen- 
ate committee recommended that the 
code be passed. Insurance Director 
Palmer indicated Tuesday there will be 
no action taken on the senate bill until 
the house either votes its pending insur- 
ance measure up or down. 

The Illinois senate insurance commit- 
tee last week reported out the new in- 
surance code with recommendation that 
it be passed. No attempt was made to 
tack on any amendments. Members of 
the. committee stated that they would 
wait to see what the house does before 
taking up any amendments in the sen- 
ate. 

The house adopted some 100 amend- 
ments to the code. Ninety of these were 
adopted in a single group. 

The insurance division of the IIli- 
nois Chamber of Commerce has issued 
a bulletin, reitérating its objection to 
the discretionary powers given to the 
insurance department in the proposed 
Illinois insurance code. “It continues 
to be a main source of irritation to the 
insurance division,” the bulletin states, 
“that these powers have not been 
checked by amendment or agreement. 
This is, of course, taken not as a com- 
plaint against the present department 
incumbent but as a definite warning 
that the situation would be deplorable 





in the event that he was succeeded by 
an unscrupulous official. It is simply 
our duty again to record this protest 
against an un-American and dangerous 
method of carrying out state depart- 
ment functions.” 


Need Not Report Commissions 


The United States treasury depart- 
ment has reversed. a former ruling, 
under which companies were required 
to report commissions paid ‘to agents 
in excess of $15,000 during the year, as 
well as compensation paid: officers and 
employes in excess”of that sum. The 
department now rules that the com- 
panies do not have to report on com- 
missions to agents. The department 
finds that commissions are not paid to 
officers and employes within the mean- 
ing of section 148(D) of the revenue 
acct of 1934. 


After Seattle Associations 


Charges of obtaining money under 
false representation and violation of the 
insurance code have been filed in Seattle 
against Harry, Max, Ralph and Sam 
Goldberg, who are alleged to have been 
selling life and accident insurance 
through two outfits known as the Good 





Government League of Washington and 
Provident Benevolent Association. The 
complaints weré filed by Commissioner 
Sullivan of Washington, who has been 
appointed temporary receiver of the two 
concerns. 


Illinois Operations Shown 


Figures for the Mutual Benefit Assess- 
ment Associations in the State 
Last Year 








The mutual benefit assessment asso- 
ciations of Illinois last year showed 
total income $1,715,503 and total dis- 
bursements $1,679,805. The benefit in- 
come. was $1,040,055 and the expense 
$675,448. The benefits paid were $1,- 
004,715 and the expenses $675,090. The 
largest of these mutual benefits ac- 
cording to premiums are as follows: 


Disburse- 
Income ments 
Capital States, Willow 
Eeaeascccccecess 67,033 $ 68,110 
Fid. Mut., Rockford. 53,833 8,013 
Gt. North., Rockford 108,651 102,985 
Great United, Cen- 
tPals - 4502.6. 05.c2. 176,117 177,277 
Lafayette Mutual, 
CIICRMG. « 60 0ls:d4 . ae 52,737 50,667 
Randolph Co. Mutual, 
GS Side cneas 58,010 59,470 
Union Mut., Chicago 63,982 63,496 

















Power: 








Potential 
Achievement 


Skilled and experienced control gives purpose to the thundering 
force of Niagara. Without this directing restraint the boundless 
energy that is conserved, the vast resource that is utilized would 


be squandered. - 


So it is with providing for the future. Without direction and 
preconceived purpose energy is lost, time is lost. Power, whether 
physical or economic, to be of maximum and predictable effect 
must be leashed by plans, guided by experience, conserved against 


unwise expenditure. 


The Girard plans for the future of its policyholders and its agents. 


- GIRARD - 


Life Insurance Company of Philadelphia 


AA 





OPPOSITE INDEPENDENCE HALL 
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Assistance to the Veterans 


Tue TRAVELERS has been carrying on 
what it terms the “refresher campaign” 
among its older agents. The company 
realizes, as do others, that the so-called 
old time salesmen have been hit harder 
than any others and it has been diffi- 
cult for them to readjust themselves to 
the new conditions. Therefore the com- 
pany is endeavoring to inject into its 
older agents a more buoyant spirit and 
give them an outlook on their business 
that they have not had in the more re- 
cent years. 

The older agents have been dealing 
with men of their own generation who 
have suffered more severely than the 
younger group. They have the respon- 
sibilities of life on them and in addition 
to their regular demands most of them 
have relatives to support who are out 
of employment. People that they have 
insured are the ones that have required 
the greatest amount of service on their 
policies. These agents have been accus- 
tomed to selling larger amounts of in- 
surance. Their dealings have been con- 


Starting a Boom for Boney 


THE NATIONAL UNDERWRITER desires 
this week to start a boom for Dan C. 
Boney for reelection as president of the 
NATIONAL CONVENTION OF INSURANCE 
ComMIssIONERS. He would probably be 
reelected anyway but we want to start the 
movement and get the credit. Mr. Boney’s 
span of office was shortened at both ends. 
He was elected at the 1934 annual meet- 
ing in St. Pererspurc but that meeting, 
instead of being held at the usual time 
in September, was not held until De- 
cember. His term will expire at the 
annual meeting in 1935, which will be 
held not, as in years prior to 1934, in 
September, but in July, in Seatrite. Thus 


Law of Compensation in Effect 


THE insurance salesman really reaps 
to the extent that he sows and culti- 
vates his field. There is no royal road 
to success without following a pretty 
definite course. Business does not come 
to the man who simply sits in his office 


fined pretty much to men of their own 
age and station in life. 

Present day soliciting has convinced 
companies that the chief people who are 
buying insurance are the younger men 
with a moderate income. Some of the 
older agents have difficulty in sifting 
out prospects that really could buy in- 
surance. The TRAVELERS therefore is 
endeavoring to remold and reincarnate 
its older agents. It feels that with their 
experience and training if they can be 
made to see conditions as they are and 
apply insurance to them, they will be 
more valuable than new timber. 

Agency leaders have felt all along 
that the older agents were lagging be- 
hind the procession. They were bewil- 
dered by the scenes about them and the 
constantly shifting landscape. Undoubt- 
edly those supervising agencies have 
felt that the older agents presented a 
peculiar problem. These men should be 
salvaged and if possible they should be 
made to see a new light and get a firmer 
grip on their task. 


at the time of the SEATTLE meeting he will 
have served only seven months. 

Mr. Boney is entirely too useful to be 
squeezed in this manner and we feel 
that he should be continued in office. 
He enjoys the respect and confidence 
of the business and because of the rapid 
changes in the makeup of the conven- 
tion, he is now one of the veterans. It 
will be particularly important during 
the ensuing year to have at the head a 
man who is experienced in the councils 
of the commissioners’ convention and 
can guide the activities while the many 
new supervising officials are getting ac- 
climated. 


and waits for something to turn up. 
There must be effort, determination, 
work and enthusiasm. There is always 
a response when the proper effort is 
put forth. It is bound to bring some re- 


—— 


PERSONAL SIDE OF BUSINESS 


















Giles A. Fairly, Des Moines manager 
of the Great Northern Life, died of a 
heart attack while riding in an automo- 
bile. He was at one time an examiner 
for the Iowa insurance department and 
later secretary of the National Travelers 
Protective of Des Moines, now the Na- 
tional Travelers Casualty. He was 
quite active at that time in the Health 
& Accident Underwriters Conference. 
He had been with the Great Northern 
about 10 years. 

Merton L. Brown, who served Massa- 
chusetts ably and creditably as commis- 
sioner of insurance for six years and 
four months, slipped out of office just 
as quietly as he slipped into the position 
six years ago, and is again at his desk 
at 40 Court street, Boston, resuming his 
private law practice. He had no an- 
nouncements to make, or comment other 
than appreciation of the many kind 
things being said of his public service. 

C. E. Schilling, vice-president and 
medical director of the Ohio State Life, 
and Frank L. Barnes, agency vice-presi- 
dent, were guests at a dinner held by 
the Dallas agency, marking the close of 
a special campaign put on in Dr. Schil- 
ling’s honor. The volume of insurance 
written by the Dallas agency in his 
honor was the largest it has ever re- 
corded in a similar period of time. 


Dr. S. J. Burleson, medical director 
Western Reserve Life of San Angelo, 
Tex., died at the age of 60. He had 
been medical director for six years. 


William Ford of Ford & Blosser, 

general agents of the Aetna Life at 
Toledo, O., died last week at Ojai, Cal. 
Mr. Ford had a colorful career. His 
father, Col. Collin Ford, with whom he 
was associated in the general agency of 
the Aetna Life at Cincinnati for many 
years, was one of the founders of the 
first life underwriters association, and 
prominent in association activities. Wm. 
Ford was always a large personal 
writer, much of his work being in To- 
ledo, where he found to time to become 
interested in the Owens Glass Com- 
pany, now the largest concern of its 
kind in the world. At his death he was 
chairman of the board of this concern 
and one of its largest stockholders. He 
amassed huge wealth but never lost his 
interest in life insurance work. He was 
69 years old. 
Art Sweet, well known golfer who is 
a member of the Hobart & Oates gen- 
eral agency of the Northwestern Mu- 
tual Life in Chicago, is going strong 
this month, having written 14 cases so 
far. He is campaigning with a medi- 
cal examiner, who goes along in the 
car to be immediately available as soon 
as a case is closed. Edward France of 
the agency closed 28 cases in April. 


J. F. Mulligan, assistant secretary of 
the Guarantee Mutual Life, is the fifth 
member to join the “Quarter Century 
Club” since it was formed at the be- 
ginning of the year. He joined the 
Guarantee Mutual as a stenographer in 
the investment department. He was 
made manager of that department in 
1918, being promoted to assistant secre- 
tary in 1923. 


John F. Wellington, assistant man- 
ager of agencies of the Great Southern 
Life of Houston, is editor of “The 
Great Southern,” its house organ. He 
has just celebrated his 80th birthday 
anniversary and received many felicita- 
tions. He is well known among his 
friends as “The Duke.” He was born 
at Morrison, IIll., in 1855. He studied 
law and was admitted to the bar. How- 
ever, he soon found that he was a 
salesman rather than a lawyer. His 
father was a traveling salesman and 





sults. 


a 


was ill, He came back having hag 
many people sign on the dotted line, 

He started in life insurance in 193) 
as an agent of the New York Life 
Most of his experience with that com. 
pany for 20 years was in Louisiana 
Mr. Wellington has been with the 
Great Southern Life for 25 years. He 
is a facile, entertaining writer and has 
made “The Great Southern” a favor. 
ite of the agents. 

Life insurance people will . inter. 
ested to know that Col. Joseph Button, 
who was for 23 years insurance com- 
missioner of Virginia and who was until 
recently president of the Union Life of 
Richmond, has been elected secretary 
of the Stock Company Association and 
will make his headquarters in Washing. 
ton. This is the organization that Was 
recently formed to handle the fire in- 
surance on risks in which the Home 
Owners Loan Corporation insurance is 
interested, where the borrower fails to 
pay the premium. Col. Button was at 
one time president of the National Con- 
vention of Insurance Commissioners, 
later becoming chairman of the execu- 
tive committee and then secretary. 


Garfield W. Brown, who has just re- 
tired as commissioner of insurance of 
Minnesota, has now opened his new 
law office in the First National Bank 
building at St. Paul. He will specialize 
on insurance and departmental practice. 


An article about the recent Chicago 
sales congress showed the connection of 
Joseph M. Gantz, Cincinnati general 
agent, as being the John Hancock Mu- 
tual Life. That, of course, was incor- 
rect, as Mr. Gantz is general agent of 
the Pacific Mutual. His talk was one 
of the outstanding contributions on the 
Chicago program. 


Ralph R. Lounsbury, president Bank- 
ers National Life, Jersey City, has 
joined the hole-in-one club. It was on 
the third 179-yard hole of the upper 
course at the Baltusrol Country Club, 
Short Hills, N. J., of which he is a 
member, that Mr. Lounsbury joined the 
select group. Playing in a match four- 
some, he used a No. 4 iron, the ball sail- 
ing straight for the green and rolling 
directly into the cup. Mr. Lounsbury 
plays a nice game, usually in the low 
80’s. 


J. L. Boggs, claim supervisor at the 
head office of the Mutual Benefit Life, 
received from his associates a bound 
volume containing the complete issues 
of The War, a periodical concerning the 
war of 1812. Mr. Boggs recently com- 
pleted 50 years in the service of the 
Mutual Benefit. He is the oldest liv- 
ing member of the Sons of the Amer- 
ican Revolution, in point of service, and 
helped to found the New Jersey society 
in 1889. He is treasurer and trustee 
of the New Jersey Historical Society. 





South Dakota has issued a cancella- 
tion order as to the Northwestern Mutual 
Benevolent, which was started at Lem- 
mon, S. D., and later moved to Hettinger, 
N. D., after a partial examination by the 
department. 





Is Oldest Policyholder 
in Mutual Life Company 





It is believed that Henry Bull 
of Montclair, N. J., 91 years of 
age, is the owner of the oldest 
mutual life policy on record in 
the country. He carries a policy 
in the Mutual Life of New York. 
It was issued in 1855 for $5,000 
when Mr. Bull was 11 years old. 
To date he has received nearly 
$6,000 in dividends. 





“The Duke” took his place when he 
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i To prospects who demand 
~ guaranteed results, who wish 
ce to know the exact premiums 
3 new for each year, the exact paid- 
Bank up value of a policy at any 
— date and its exact worth in 
; cash or income at retirement 
ricago age we offer the 
ion of 
~~ COMMONWEALTH 
nce COUPON POLICY 
nt 0 
oe This combines a well rounded 
insurance program in one pol- 
icy which fills the above re- 
3ank- quirements on the guaranteed 
has dividend basis. 
iS on 
Cab, In addition to the protection 
is a afforded the beneficiary it 
1 the guarantees to the _policy- 
3 holder the amount of every 
fling premium, guarantees the 
bury number of premiums to be 
low paid and guarantees the age 
when the policy will mature 
a and become payable. 
Life, 
me Commonwealth Life agents 
sues are enthusiastic in _ their 
» praise of our COUPON 
the POLICY — further evidence 
liv- that this company, whose 
er- agents work under that un- 
ve i usual and highly successful 
a plan of Commonwealth Cor- 
ty. dial Cooperation, leads in 
: giving an agent every pos- 
a sible help to insure perma- 
ae é nent success—as well as in 
ne ie giving policyholders the very 








best in Life Insurance. 

Further information regard- 
ing this successful policy will 
be given gladly to any agent. 


i I. Smith Homans, Vice-President 
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NEWS OF THE COMPANIES 





End Lamar Life Examination 


Convention Report Reflects Splendid 
Condition—$61,308,000 Insurance in 
Force—Assets Over $9,000,000 






JACKSON, MISS., May 9.—A con- 
vention examination of the Lamar Life 
by the insurance departments of Missis- 
sipi and Tennessee, has just been com- 
pleted. It reflects a splendid condition. 
While the examination shows that the 
company has suffered some losses from 
investments, the examiners anticipate 
that the increase in rates recently pro- 
mulgated will more than offset this 
within the next year. 

The examination covered a period of 
from Oct. 31, 1932, to Dec. 31, 1934. 
The company has $61,308,296 insurance 
in force, having made a gain in insur- 
ance of $1,754,765 last year; paid up cap- 
ital of $300,000 and a surplus of $375,000. 
Ledger assets amount to $9,355,308. 
Gross income in 1934 was $2,275,289, of 
which $1,605,698 was from premiums and 
$670,091 from other sources, including 
investments. In 1934 it paid a dividend 
of $18,000 to stockholders, the examiners 
having commended the management for 
this modest payment. Non-admitted 
assets amount to only $51,317. Net re- 
serve stands at $8,712,715. No deprecia- 
tion has been charged off on the home 
office building, which was erected in 
1924, and is one of the most desirable 
office buildings in Jackson. The exam- 
iners recommended that a depreciation 
of 2 percent per annum from date or 
erection to the present be charged off. 
The building is carried at $775,525. Last 
year the rate of actual to expected mor- 
tality was 50.8 percent and the rate of 
interest earned on mean invested assets 
was 4.05 percent. The Lamar Life has 
not been forced to sell any of its assets 
during the period of depression and has 
borrowed no money. 





Union Labor Life to Move 
Head Office to New York 


The Union Labor Life of Washing- 
ton is arranging to move its head of- 
fice to New York City. Space has 
been taken in the General Electric 
building and the move will be made 
about July 1. 

The company was organized as a 
Maryland corporation in 1925 and 
started business in 1927. Control is 
held by trade unions and trade union- 
ists affiliated with the American Fed- 
eration of Labor. Matthew Woll is 
president. The active insurance man is 
Morris Pike. Among the directors is 
J. A. Beha, former insurance superin- 
tendent of New York and now man- 
ager of the National. Association of Cas- 
ualty & Surety Underwriters. Mr. Pike 
is vice-president and actuary. Mr. Pike 
was formerly connected with the New 
York insurance department. 

As of Dec. 31, 1934, assets were $2,- 
108,361, surplus to policyholders, $860,- 
724, insurance in force $52,460,379. 








New Laredo Company Licensed 


The Twin Republics Mutual Life, 
which has been organized at Laredo, 
Tex., has been licensed as a mutual 
legal reserve life company. E. H. 
Carlton is president, J. H. Florey and 
C. B. Neel, vice-presidents, and O. B. 
Banta, secretary and treasurer. E. H. 
Banta is superintendent of agents and 
general manager. It will operate in 
Texas only. E. H. Banta was formerly 
executive vice-president of the Repub- 
lic Life of Dallas and was one of the 
organizers of the Rio Grande National 
Life of Texas. He also assisted in or- 


ganizing the Crockett Life of San An- 
tonio and was its vice-president. 





Oppose Continental, Mo., Sale 


Policyholders File Objection to Super- 





intendent O’Malley’s Action to 
Dispose of Company 


ST. LOUIS, May 9.—Through their 


counsel, Joseph Goodman, four policy- 
holders of the Continental Life of St. 
Louis have filed a petition with Circuit 
Judge O’Malley asking for permission 
to intervene in the legal action brought 
by Superintendent R. E. O’Malley, who 
seeks the right to reinsure the company 
and to sell its assets to another solvent 
life company. 


Judge O’Malley has under advisement 


Superintendent O’Malley’s petition ask- 
ing authority to negotiate for the rein- 
surance of the company’s business in 
force or a sale of its assets. In his pe- 
tition Superintendent 
tended that in view of the claimed $2,- 
135,540 impairment of the company’s 
reserves, a continuation of the order 
of rehabilitation would prove hazardous 
to the company’s policyholders and the 
public. 


O’Malley con- 


President Ed Mays and his associates 


are prepared to oppose vigorously any 
steps taken by Superintendent O’Malley 
to either reinsure the company or to 
sell its assets. The corporation has had 
an independent appraisal made of its 
assets and is expected to take the posi- 
tion that the company today is thor- 
oughly solvent, with its $500,000 capital 
stock intact, and that the improvement 
in its affairs since May 25, 1934, has 
been such there is no longer need for 
a continuation of 
process and that its affairs should be 
turned back to the officers and directors 
for operation in accordance with its 
charter rights. 


the rehabilitation 


Superintendent O’Malley would make 


the effective date of a reinsurance deal 
or outright sale Jan. 3, 1934, the day 
he filed his receivership petition against 
the company. 


Acme Life of Texas Merged 





with United Fidelity Life 


DALLAS, TEX., May 9.—The mer- 





ger of the Acme Life of Austin with 
the United Fidelity Life of Dallas is 
announced by 
vice-president of the latter company. 
The merged concerns will operate un- 
der the name of the United Fidelity and 
home offices will be in Dallas. T! 
consolidation gives the United Fidelity 
assets of more than $4,000,000 and busi- 
ness in force over $40,000,000. W. A. 
Keeling, president of the Acme, will be- 
come vice-president, associate counsel 
and a director of the United Fidelity. B. 
P. Bailey, executive vice-president of 
the Acme Life, will become agency su- 
pervisor of the United Fidelity. A 
branch office of the United Fidelity will 
be maintained at Austin. 


D. Easley Waggoner, 


The 


Best April Since 1928 
The Mutual Benefit Health & Acci- 


dent marked its 26th year in business 
with the largest April volume since 
1928. Approximately 25,000 health and 
accident applications were received in 
April, 
$3,500,000 in life business for its com- 
panion company, 
Life. 


“birthday “month,” and about 


the United Benefit 





Miller Ancillary Receiver 
Henry G. Miller of Chicago has been 


appointed ancillary receiver in Illinois 
for the Pacific States Life of Denver. 
He was nominated instead of the official 
Illinois liquidator because that official 
is receiver for the Chicago National 
Life and there is likely to be a conflict 
of interest in the handling of the as- 
sets of these two concerns. 


Mr. Miller has secured an injunction 




























Blowing 
Candles Out 


Sixty-five candles are a lot 
of candles to blow out on a 
birthday cake—sixty-five can- 
dles are a lot of candles to put 
on a birthday cake—but the 
provident man, who burns 
them at one end, doesn’t mind 





a good huff and a puff at that 
age. He rather likes the idea. 
Blowing out sixty-five candles 
is a signal for the postman to 
ring twice and deliver a check 
— the first of a series of $200 
checks to be delivered to this 
same provident man every 
month as long as he shall live. 
.-- You can be a provident 
man, literally and figuratively, 
by calling today for the facts 
about the PROVIDENT 
PROVIDOR, a new retirement 
saving plan for men under 


fifty-five. 
PROVIDENT MUTUAL 


SURANCE COMPANY OF P 











This is one of @ series 

of newspaper advertise- 

ments published by 

Provident Mutual in 
sixty cities. 
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from Superior Judge Lindsay in Chi- 
cago restraining R. E. Furrow, secre- 
tary of the First American of Nebraska, 
from opening a safe deposit box leased 
by that company except in the presence 
of a representative of the insurance de- 
partment. The authorities are seeking 
to’ prevent the First American from 
catrying through a plan to take over 
from the Pacific States Life the assets 
that originally belonged to the Chicago 
National Life. The court was told there 
is reason to believe that the deposit 
box holds securities belonging to the 
Pacific States Life. 


SALE OF’ SECURITIES AUTHORIZED 


DENVER, May 9.—The district 
court has authorized the sale of $155,- 
000 in securities held by the Pacific 
States Life, the control of which was 
recently turned over to the insurance 
department for liquidation. The author- 
ization was given to F. W. Standart, 
who has been appointed a special deputy 
commissioner in charge of the liquida- 
tion. It is reported that part of the 
money will be used to pay off a debit 
charged against the Pacific States by a 
local brokerage firm. 


Béacon-Atlas Merger Approved 

The Oklahoma insurance department 
has approved the merger of the Bea- 
con Life with the Atlas Life. Beacon 
Life stockholders were paid $55,000 
cash and 5,136 shares of the Atlas. The 
Atlas insurance in force on Dec. 31 ag- 
gregated $23,165,125 with admitted as- 





sets of $2,903,206. Paid up capital to- 
taled $250,520 with a surplus of $139,- 
266. The Beacon Life’s business in 
force was $6,805,728; admitted assets 
$269,827, paid up capital $100,000, sur- 
plus $83,199. 


Leaver on Western Trip 


. H. Leaver, vice-president and 
superintendent of agents Central Life 
of Iowa is on a month’s trip in the 
west. He is scheduled to conduct 
agency meetings at Dallas, Tex., Stock- 
ton and Los Angeles, Cal., Portland and 
Salem, Ore., and Seattle and Wenat- 
chee, Wash.. 


Sellers Is Advanced 


J. C. Sellers has been advanced to 
agency manager of the Republic Life of 
Dallas, having been supervisor of agen- 
cies for the past year. He was formerly 
manager of the industrial department of 
the National Equity Life of Little Rock 
and before that was branch manager at 
St. Petersburg of the Metropolitan Life. 


Two New Equitable Directors 


Two new directors have been elected 
by the Equitable Life of New York, 
Seward Prosser, chairman of the man- 
aging committee of the Bankers Trust 
Company of New York, and H. M. 
Alexander of the law firm of Alexander 
& Keenan in New York. Mr. Prosser 
was formerly a general agent, having 
been for a number of years a member 
of the firm of Prosser & Homans. Mr. 








Men 


in Action 


.. South ... Central Life’s 


Field Force is setting splendid production records. 
Oscar L. Welch, at left, of the J. A. Todd General Agency at 
Oklahoma City, discusses insurance plans with Ed. L. Hahn, 
of the Hahn Funeral Home, a leading institution of the Okla- 


homa capital. 


Impressed by the strength and stability of Central Life, Mr. Hahn 
recently purchased a retirement income contract for himself, 
and a 15-year endowment for his grandson when the young- 

ster was less than one month of age. 


CENTRAL LIFE 


Assurance Society 
{MUTUAL] 
. DES MOINES 


A Vacation with Profit .. Attend 
LIFE UNDERWRITERS’ CONVENTION 
Des Moines, Iowa.. week of Sept. 16, 1935 








Alexander is a grand nephew of W. C. 
Alexander, the first president of the 
Equitable, and a son of J. W. Alex- 
ander, a former president. 





Larkin Visiting Texas 


H. F. Larkin, vice-president Connec- 
ticut. Mutual Life, will be in Texas May 
12-26, visiting the agencies in Dallas, 
Houston and San Antonio. 





Enters Two New States 


The American Savings Life of Kan- 
sas City has just been admitted to Iowa 





and Texas. The company has open 
an intermediate department for the ™ 
motion of popular priced policies, ta, 
ing from $500 downward. Both accid. 
and health and life insurance wilj 
covered in these policies. 1 


Life Company Notes 


E. A. Thompson of Wulff, Hansen 
Co., San Francisco, has been electeg 
director of the California-Western gta 
Life. . 

The Empire Mutual Life of Los Ay 
geles, a mutual benefit and life Associs, 
tion, has reinsured its outstanding pal 
cies with the Protective Mutual Lit. 





Los Angeles, 





—— 
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LIFE AGENCY CHANGES 





Chicago Branch Is Opened 


General American Life Appoints Sieg 
as Manager; Office in Old General 
Agency Quarters 








_ The General American Life has es- 
tablished a branch office in Chicago, 
using as a nucleus the general agency 
formerly conducted by A. A. DeLapp, 
and has appointed Otto Sieg manager 
in charge. Mr. Sieg for 11 years has 
been connected with the E. C. Fowler 
general agency of the New England 
Mutual in Chicago, as office manager 
and supervisor. He is now on the job. 
The appointment and change of op- 
erating basis in Chicago were handled 
personally by. President Walter W. 
Head of the General American and D. 
W. Hopkins, assistant to the president, 
who recently were. visitors in Chicago. 
The new branch covers northern Illi- 
nois.. The Missouri State Life which 
was. taken over by the General Ameri- 
can formerly operated a branch in Chi- 
cago, 
In addition to the branch office, there 
are two general agencies, Marsh 
McLennan, which reports direct to the 
home office, and R. C. Whitney, who 
has office in the branch office, 33 North 
La Salle street, and reports through 
the branch. : 


H. D. Edwards Gets Bankers 
Life Agency for Detroit 


H. D. Edwards of Little Rock, Ark., 
has been appointed agency manager of 
the Bankers Life of Iowa at Detroit. 
He is a native of Michigan, having lived 
there until he’ went to Arkansas in 1906. 
He has been in the life business since 
1926, being connected with the Gordon 
H. Campbell agency .of the Aetna Liie 
at Little Rock. Since.1928 he has been 
agency supervisor. On going to Arkan- 
sas he was in the retail hardware busi- 
ness at Benton. In. 1926 he became a 
part time agent of the Aetna. Life. He 
was then serving as postmaster at Ben- 
ton. During his first year as a part time 
agent. he worked about 50 days and 
wrote $600,000 business. 

Miller With Apple & Bond 

H. S. Miller, former, Baltimore man- 
ager of the Equitable Life of New York, 
with which he had beén connected for 
20 years, has resigned to become vice- 
president and supervisor of sales of 
Apple & Bond, -general agents of the 
Travelers; a : ut 








Love Made Division Manager 


E. M. Love has been appointed divi- 
sion manager of the Guardian Life in 
the First Citizens Trust building at Co- 
lumbus, O. He joined the company in 
May, 1933, as agency supervisor in 
western Ohio, after having considerable 
life insurance business in Columbus. 


Lewis Named by Acacia 
M. D. Lewis, a leading producer of 
the Reliance Life at San Antonio, Tex., 
has been appointed San Antonio man- 
ager of the Acacia Mutual Life with 





offices in the Milam building. 





a 


Goes to the Boston Ageng 





Kenneth F. Antoine Assistant Gene) 
Agent With R. L. & R.:P. Place 
of Aetna Life 





Kenneth F. Antoine of Wollasto, 
Mass., has been appointed  assistay 
general agent of the R. L. & RP 





KENNETH F. ANTOINE 


Place general agency of the Aetna Lit 
in Boston. 

Born in Cohasset, Mass., Mr. Antoint 
secured his early education there ani 
subsequently attended the Bosto 
evening high school and the Franklin 
Institute. 

After seven years in the _ roofing 
business,‘ Mr. Antoine joined the John 
Haricock Mutual Life in Boston, wher 
he became -a personal producer aml 
later supervisor for that compary. 
Upon the completion of five years’ seri: 
ice, he left the John Hancock to be 
come manager of the. Continentd: 
American Life’s Boston office. He ha 
served in this latter capacity for fit 
years, 





St. John with Helland 


Harry D. St. John, formerly agent 
manager of the Alamo Life, whic 
merged with the Amicable Life, and re 
cently state manager for the Canad 
Life, which has withdrawn from Texas, 
has joined the G. A. Helland agency 0 
the Connecticut Mutual Life at San At 
tonio, Tex., as a personal producer. 





Cook with Old Line Life 
The Old Line Life, Milwaukee, hi 
appointed M. H. Cook general aget! 
at Rockford, Ill., his territory includins 
Winnebago and surrounding counties. 





S. W. Smith 


S. W. Smith has been appointed ger 


eral agent at Mattoon, IIl., by the Cor 
tinental Assurance. He! formerly wa 


district agent at Mt. Vernon, IIL. ope & 
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‘19 out of the Peoria general agency 
+L ©. Schriver, Aetna Life. 











Boright Is Montreal Manager 


G. W. Boright has been appointed 
| manager of the Aetna Life at Montreal, 
Can. He will have jurisdiction over 
Quebec and part of Ontario. He suc- 
ceeds G. C. Burbidge. : 

Mr. Boright was born in Farnham, 
Que., in 1908, He graduated from Mc- 
Gill in 1930. He entered a chartered 
accountant’s office and in 1931 he be- 
came cashier of the Aetna Life’s Mont- 
real office, where he has made an excel- 
lent record. 










J. C. Newman, Jr. 


._ ¢€ Newman, Jr., has been ap- 
pointed assistant Buffalo manager of the 








Fidelity Mutual Life with offices in the 
Ageng Liberty Bank building. 
at Gener Life Agency Notes 
, Place A. E. Derby has been appointed dis- 


trict agent of the Continental Assurance 
at Laredo, Tex. 

Rollie Payne has been appointed dis- 
trict manager at Sherman, Tex., for the 
Gulf States Security Life, in charge of 
Cooke, Denton and Grayson counties. 

Earl Swindoll of El Campo, Tex., has 
been appointed supervisor by the South- 
ern Old Line Life of Dallas for 12 coun- 
ties. 

G. R. Eggers has been appointed su- 
pervisor of the R. M. Stevenson agency 
of the National Life of Vermont in Pitts- 
burgh. 7 

W. S. Symonds has been appointed su- 
pervisor of the Dallas office of the Great 
Southern. He formerly was with the 
Great Southern but more recently agency 
manager at Tulsa for the Beacon Life. 







Wollaston 
assistan; 
& RP 


The Occidental Life has opened new 
life department headquarters in the Bank 
of America building, San Francisco. 





Texas Manager 


























H. C. COOK 


The Reserve Loan Life of Indian- 
apolis announces the appointment of H. 
C. Cook of Waxahatchie, Tex., as 
agency manager for that state. He for- 
merly represented the company in 
Texas as state manager. His life in- 
surance career started in 1915 when he 
joined the Reserve Loan Life as an 
agent. In 1924 he was appointed gen- 
eral agent and served in that capacity 
until June, 1928. Since then he has 
been in other associations but now re- 





turns to his old company. 








LIFE COMPANY 


CONVENTIONS 





Mutual Life, New York, Has 
Agency Meeting in St. Paul 





More than 100 agents of the Mutual 

Life of New York in eastern Minne- 
sota and western Wisconsin held an 
all-day conference in St. Paul in charge 
of G. A. Sattem, St. Paul general 
agent. 
A ntoine The conference was saddened by the 
re ani fact that it was held on the day of the 
Boston funeral of W. F. Peet, for many years 
‘rankls general agent of the Mutual of New 
York in St. Paul, who died there at the 
age of 71. At the time of his retire- 
ment a few years ago he was the dean 
of life insurance men in that territory. 
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Commonwealth Indiana Meeting 


Speakers at a luncheon of the Com- 


be- ; é 
be monwealth Life’s agency force in_ the 
le te Indianapolis territory included Craig 


Krayenbuhl, vice-president; L. G. Rus- 
sell, vice-president and general man- 
ager of the industrial department; Miss 
Margaret L. Green, assistant secretary. 
and J. J. Payne, home office inspector. 
John A. Lacock, Indianapolis - general 


yr five 








oi ; agent, was in charge. , 
nd re 
_ ' Kansas City Regional Rally 
a of f Nearly 100 agents of the Mutual Ben- 
1 An ie efit Health & Accident and United Ben- 
-_ efit Life of Omaha attended a regional 
} convention in Kansas City. 
F Officials from the home office included 
t Dr. C. C. Criss, president; D. M. Brovan, 
hae *8€ncy superintendent; E. S. Adams, 
gett head of the conservation department for 
‘dint 1 Mutual Benefit; Sam C. Carroll, vice- 
es. i President; C. R. DeWitt, assistant 
i agency supervisor. 
; Lincoln National Iowa Rally 
ger: A. F. Hall, president Lincoln Na- 


Cor tional Life, headed a group of home 
office officials who attended a meeting 











of Iowa sales leaders in Des Moines. 










B. M. Kirke, general agent there, was 
in charge of the meeting. 

In addition to President Hall, the 
visiting party included A. L. Dern, vice- 
president and manager of agencies; C. 
F. Cross, secretary and assistant man- 
ager of agencies; Dr. W. E. Thornton, 
medical director; W. T. Plogsterth, di- 
rector of field service, and J. F. Hunt, 
account executive. 


Standard’s General Agents Meet 

Mississippi ordinary general agents of 
the Standard Life of Jackson met at 
the home office. L. K. Arrington, execu- 
tive vice-president, conducting the meet- 
ing. Plans were laid for an intensive 
drive for production of new business 
and conservation of old. 


New York Life Men in Omaha 


An attendance of 150 agents of the 
New York Life from eastern Nebraska 
and southwestern Iowa is expected at a 
meeting in Omaha. Charles O’Connel! 
of the home office actuarial department 
and O. R. Carter, inspector of agencies, 
Chicago, will be the chief speakers. 

They will go from Omaha to Grand 
Island, Neb., for the western Nebraska 
meeting. 





Iowa Agents Meet 


Forty district and general agents of 
the People’s Life of Indiana will meet 
in Des Moines May 31 for the annual 
state convention.. A. C. Louette, vice- 
president, will speak. 


George Washington Ohio Rally 

A meeting of Ohio agents of the 
George Washington Life was held in 
Columbus, with about 50 in attendance. 
H. M. Boyd, state supervisor, was in 
charge, assisted by N. E. Fagan, Colum- 
bus general agent, and W. R. Emig, 
Dayton general agent. Speakers in- 
cluded President C. L. Preston; E. C. 
Milair, vice-president; L. G. Thomp- 
son, actuary; Dr. H. H. Young, medi- 
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@ Agency contracts particularly designed to give 
maximum compensation for quality business 
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cal director, and James Seward, man- 
ager policy service department. 


Optimistic Over Outlook 


Optimism over business conditions 
was voiced at the field club meeting in 
Milwaukee of more than 100 agents of 
the Mutual Life from Wisconsin and 
northern Michigan, arranged by G. T. 
Vermillion, Milwaukee manager. The 
first quarter of 1935 showed an improve- 
ment over last year, and the second 
quarter is-also running ahead of 1934, 
with the outlook excellent. 


Winterble at Columbus 


W. H. Winterble, superintendent of 
agents Bankers Life of Iowa, will at- 
tend a meeting of central Ohio agents 
in Columbus Friday, arranged by S. G. 
Jones, Columbus manager. Forty coun- 
ties in central Ohio will be represented. 


General American Meet 


General American Life agents who 
have qualified for the President’s and 
Leadership Clubs for 1934 will gather 
at Troutdale-in-the-Pine, Colo., July 
1-3. 


Jackson to Be Chief Examiner 


JEFFERSON CITY, MO., May 9— 
Superintendent O’Malley is expected to 
announce in the next few days the ap- 
pointment of O. R. Jackson of St. 
Louis as chief examiner of the Mis- 
souri department to fill the vacancy 
caused by the resignation several 
months ago of E, G. McGee. Mr. Jack- 
son has been in the department office 
for several days, having been designated 
“acting chief examiner.” 
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NEWS OF LIFE ASSOCIATIONS 








Hold Its Annual Meeting 
at Flint 





The program for the annual meet- 
ing of the Michigan Association of Life 
Underwriters at. the Durant hotel, 
Flint, May 24-25 has been announced. 
J. A. Pino of Lansing is president. C. 
A. Macauley of the John Hancock Mu- 
tual of Detroit is chairman of the Mich- 
igan life underwriters council and H. 
B. Thompson of Detroit, secretary. J. 
D. Cameron of Flint is state chairman 
of the convention committee. The pro- 
gram is as follows: 

Friday Morning, May 24 

Business meeting, J. Arthur Pino, state 
president, presiding. 

Greetings from National Association, 
L. O. Schriver, Peoria, Ill., vice-president 
National Association. 


Luncheon, Gain Stinson, Flint,chair- 


man. 

“The Life Underwriter as a Profes- 
sional Man,” Grant L. Hill, superintend- 
ent of agencies Northwestern Mutual 
Life. 

Friday Afternoon 

P. J. Crandall, chairman, vice-president 
state association. 

“How to Bring a Local Association to 
Life,” Clarence F. Merrifield, Kalamazoo; 
15-minute discussion. 

“The Benetits of a Qualified Life Un- 
derwriters Association and Suggestions 
for Its Adoption,” H. E. Van deWalker, 
Detroit; 15-minute discussion. 
Legislation, H. B. Thompson, Detroit. 
“Has the C. L. U. a Practical Value?” 
R. E. Olmstead, Detroit. 


Friday Evening 


Banquet, W. A. Beam, Flint, chairman. 
Address, J. C. Ketcham, Michigan com- 
missioner. 

“The Policyholders’ Convention,” chair- 
man, M. L. Schmidt, Flint. 

Address, “The Pot of Gold,” Josh Lee, 
congressman from Oklahoma. 

Saturday Morning, May 25 
Breakfast Round Table, E. W. Owen, 
Detroit, chairman, for official delegates, 
state officers, local officers, state advisory 
council, Life Underwriters Council of 
Michigan, state department of insurance 
and association members. 

Final Business Session. 


* * * 


St. Louis Congress This Week 


ST. LOUIS, May 9.—The St. Louis 
Life Underwriters Association’s sales 
congress is being held tomorrow. 
Speakers are Caleb R. Smith, Massa- 
chusetts Mutual Life, Ann Arbor, Mich., 
chairman of the Million Dollar Round 
Table, on “Simple Methods in Selling 
Life Insurance;” Manuel Camps, Jr., 
Boston general agent Penn Mutual, 
“What Price Organized Sales Talks;” 
C. Vivian Anderson, Provident Mutual 
Life, Cincinnati, past president National 
association, “Have You Made Your 
Will,” and E. B. Stevenson, vice-presi- 
dent National Life & Accident, “The 
Family’s Friend in Need, the Life In- 
surance Agent.” 

The St. Louis association is now 
within 35 of the 500 membership goal 
set by President A. P. Shugg last fall. 
The membership year closes June 1 and 
with hundreds of non-members expected 
to attend the sales congress no trouble 
is expected in reaching the 500 mark. 


* * * 


Missouri Meet May 15 
KANSAS CITY, MO., May 9.—The 
annual meeting and election of officers 
of the Missouri Life Underwriters As- 
sociation will be held May 15 at Hanni- 
bal, Mo. The morning business session 
of the convention will be devoted to the 
development of the underlying machin- 
ery of various committees. At a lunch- 
eon the principal speakers will be 


Superintendent R. E. -O’Malley of Mis- 











State Life Underwriters Association Will 
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Michigan Program Is Issued supervisor of the Sun Life of Canaq, 


who will talk.on “Sales Problems oj 
1 1935.” 
* * * 
Special Programs Scheduled 

BOSTON, May 9.—Boston and othe 
New England cities have under way 
elaborate plans for the observance gf 
Life Insurance Week beginning May 13 
The Boston Life Underwriters Associa. 
tion will start off at a_ breakfast op 
Monday with a talk by C. P. Dawson, 
production manager Beers agency New 
England Mutual Life in New York 
City. Special programs have also been 
prepared by local associations in Barre, 
Bennington, Burlington, Rutland and 
St. Johnsbury, Vt.; Claremont, Cop. 
cord, Manchester and Nashua, N. 4, 
Portland, Me.; Fall River, Lowell, 
Pittsfield, Springfield and Worcester, 
Mass., and Bridgeport, Hartford, New 
Haven and Stamford, Conn. 

* *K * 

San Francisco—M. L. Fairchild, gen. 
eral agent Connecticut General Life, has 
become general chairman for Life In. 
surance Week, following the serious ill- 
ness of Fred S. Ross, manager Sun Life, 
who was injured at Sacramento while 
riding horseback and following an oper- 
ation died in a hospital there. 

Declaring that “financial security as 
guaranteed by the substantial life insur- 
ance companies ... creates confidence, 
stimulates effort and promotes the gen- 
eral welfare of frugal people,” Governor 
Merriam of California has officially pro- 
claimed Life Insurance Week in Cali- 
fornia. 

*x* * x 

St. Paul—Paul Speicher of Indianapo- 
lis will open the observance of Life 
Insurance Week at a “pep” breakfast 
May 13. S. D. Krueger, Equitable Life, 
is general chairman. 

* * * 

Spokane, Wash.—At a meeting to plan 
for the observance of Life Insurance 
Week, Horace Mecklem, Portland gen- 
eral agent New England Mutual Life and 
trustee of the National association, was 
the speaker. 

* * x 
Richmond, Ind.— Will Jenkins, promo- 
tion chairman, Better Business Bureau, 
outlined many schemes that take money 
from insurance men and others. 


* * * 


Rochester, Minn.—The local association 
now has a large enough membership to 
apply for membership in the national 
organization. 

* * * 
Denver—Walter Cluff of the Kansas 
City Life addressed a breakfast meeting 
of the Colorado association. Despite a 
48-hour snowstorm about 125 attended. 
Mr. Cluff said the average size policy 
today is smaller, but the average pre- 
mium is larger because higher priced 
insurance is now being sold. 

* * * 

Akron, 0.—Joseph Gantz, general agent 
Pacific Mutual in Cincinnati, addressed 
the Akron association, giving the same 
talk he gave at the sales congress In 
Chicago. 

* * * 


Cedar Rapids, Ia.—Leon Penquite, 
deputy insurance commissioner of Iowa, 
was the guest speaker at the monthly 
meeting. In place of a set address he 
conducted a forum, in which a large 
number of members participated, on 
“How the Insurance Department can be 
of greater assistance to the man in the 
field.’ President M. M. Thompson an- 
nounced plans for Life Insurance Week. 
*x* *k x 
Davenport, Ia.—The annual sales con- 
gress will be held May 14. This will be 
a combined effort of the Davenport 
and Rock Island associations. C. A. 
Kuttler is chairman of the Davenport 


sales congress committee and J. F. 
Lardner, Jr., for Rock Island. Merle 
Van Epps, president of the Daven- 


port association, will preside at the 
morning session, and T. M. Ellis, pres!- 
dent of the Rock Island county associa- 
tion, in the afternoon. Mayor Wells of 
Davenport will give a welcome. L. 0. 
Schriver of Peoria, manager Aetna Life 
and first vice-president of the National 
association: Martin Seltzer, attendance 
chairman of the National association’s 





souri, and G. H. Harris, field service 


Des Moines convention committee, an 
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ar] B. Smith, agency secretary Equita- 
ple Life of Iowa, are on the schedule for 
the morning. c. O. Fischer of St. Louis, 
eneral agent Massachusetts Mutual Life, 
will speak in the afternoon as will 
Harold J. Cummings, vice-president Min- 
nesota Mutual Life. 

*x* * * 

Mississippi — Chief Justice Sydney 
gmith of the Mississippi supreme court 
spoke at the May meeting in Jackson. 
Officers Will be elected at the June meet- 


ing. x * x 

Lincoln, Neb.—At an all-day sales con- 
gress Friday, May 17, F. M. See, St. Louis 

eneral agent New England Mutual, will 
talk at the morning and afternoon ses- 
sions. He will also speak on “The Indi- 

yidual Approach to Social Security” at a 

luncheon of business and professional 

i x ok Ox 

Illinois— Thomas Hayes of Peoria, 
chairman of the program committee of 
the sales congress to be held at Rock- 
ford May 25 under the joint auspices of 
the Illinois and Rockford associations, 
announces that C. H. Eno will be an 
additional speaker at the afternoon ses- 
sion. He is an agent in the ordinary de- 
partment of the Metropolitan at Indian- 
apolis with an unusual sales record. His 
paid-for production so far in 1935 ex- 
ceeds $400,000. He will speak on “A Re- 
tirement Plan for Key Employes.” 

* * * 

Liberty, Tex.—A new association has 
been organized with D. L. Walker, Jef- 
ferson Standard, as president; C. M. Pen- 
dergast, Gulf States Security, vice-presi- 
dent, and A. E. Cass, American National, 
secretary-treasurer. R. Smith, Houston, 
national committeeman, aided in the or- 
ganization. 

; * * * 

Peoria, Ill—The opening gun in the 
celebration of Life Insurance Week at 
Peoria will be fired at a breakfast meet- 
ing May 13. E. I. Rogers, president 
Peoria association of Commerce and 
Lester O. Schriver, vice-president of the 
National association, will be the 
speakers. ‘ 

At noon May 17, the Peoria asso- 
ciation will hold its monthly meeting 
when Frederick Bruchholz, agency direc- 
tor New York Life, Chicago, will speak 
on “Modern Salesmanship.” 

H. W. Schenke was appointed general 
chairman of Life Insurance Week in 
Peoria and the vice-chairman is L. V. 
Drury. 

a, # hh. 

Youngstown, 0.—H. L. Stillson of the 
life association will speak May 13 on 
“Plans for Life Insurance Week.” 

* *K * 

Hartford—E. S. Churchill of the 
Phoenix Mutual Life has been appointed 
chairman of the Life Insurance Week 
committee of the Hartford association. 
The five Hartford companies will take 
active part. The program will include 
talks by members before school assem- 
blies, service clubs and other groups. 
Mr. Churchill is president of the re- 
cently organized Hartford chapter of 
Cc. L. U., and was the first Hartford life 
producer to pass the C. L. U. examina- 
tions. 

* *K * 

Fort Wayne, Ind.—An “early bird” 
breakfast will start Life Insurance Week 
May 13, with Claris Adams, American 
Life of Detroit, as the principal speaker. 
A special committee is sponsoring talks 
at high school clubs and over the 
radio. Displays will be arranged in 
theaters, banks and hotel lobbies. 

* * * 

Tyler, Tex.—The association has been 
reorganized, O. P. Schnabel of San An- 
tonio, president of the Texas associa- 
tion being present. He was assisted by 
H. R. Smith, past president of the Hous- 
ton association, and R. M. White, past 
President of the Dallas association. There 
were 30 agents present. BE. E. Harris, 
Great Southern Life, was elected presi- 
dent; Arch Ramsour, Jefferson Standard, 
vice-president; J. M. Hayner, Great 
American Life, secretary and treasurer. 
Leonard Bruck of the Travelers becomes 
national committeeman, and N. B. King, 
American National, state committeeman. 
C. D. Stringer, National Life & Accident, 
and Nelson Oberholtzer, Lincoln Na- 
tional, were elected on the board. There 
are now 24 associations in Texas, Okla- 
homa and New Mexico, which comprise 
the 13th district. President Schnabel 
went from Tyler to Nashville to attend 
the mid-year meeting of the National 
association. 

* * * 

East Bay (Oakland, Cal.)—An ad- 
vanced course in life underwriting, with 
registrations limited to 70, has been 
Started with Ted Dreyer, manager Pacific 
Mutual Life, in charge. Speakers include 
J. J. Grennan, attorney, on “Wills and 








Distribution of Estates;” J. M. Hamill, 


Equitable Life of New York, “Your 
Clients in 1935;” A. K. Deutsch, Equi- 
table, “Programming Insurance;” Dick 
Carlson, personnel officer Farm Credit 
Administration, “Self Improvement;” 
Julius Klein, manager Metropolitan Life, 


Burlingame, “Security Offered by Life 
Insurance,” and C. W. Peterson, San 
Francisco manager Phoenix Mutual, 


“Life Insurance Salesmanship.” 

O. J. Lacy, president of the California- 
Western States Life, spoke on “Security” 
at a Life Insurance Week “kick-off” 
luncheon. 

= &’s 

Oklahama City—Plans are being made 
for National Life Insurance Week. F. C. 
Love spoke on the responsibility incum- 
bent upon those writing life insurance 
when they assume the role of profes- 
sional men. 

* * x 

Cleveland—R. S. Koehler, Jr., Mutual 
Benefit Life, Pittsburgh, will speak on 
“Chasing the Goat Getters,” at a break- 
fast meeting May 13, to start Life Insur- 
ance Week. 

* *K * 

Indianapolis.—C. O. Fischer, St. Louis, 
general agent Massachusetts Mutual Life 
and a trustee of the National associa- 
tion, will address the breakfast Monday 
morning starting Life Insurance Week, 
on “Let’s Play the Game.” Commissioner 
H. E. McClain will also speak. All local 
life insurance companies have been in- 
vited as guests. Over 1,000 agents are 
expected to attend. 

* * x 

Columbus, 0.—Observance of Life In- 
surance Week in Columbus will start 
with a breakfast Monday morning, at 
which J. W. Bricker, attorney general, 
will be the speaker. A contest in writ- 
ing insurance is to be staged, a loving 
cup to be awarded to the winner at a 
meeting May 24. 

* * x 

Milwaukee—At the “kick-off” break- 
fast, May 13, with General Chairman E. L. 
Carson presiding, there will be several 
inspirational speakers, including F. ' 
McNally, Massachusetts Mutual Life, Min- 
neapolis. At a get-together luncheon 
Thursday, Dr. W. B. Bailey, Travelers, 
economist, will speak. 

* * * 


Denver—About 400 agents are expected 
at the breakfast meeting Monday morn- 
ing to open life insurance week. A simi- 
lar breakfast will be held at Pueblo. 

Posters will be displayed in the 207 
Colorado units of a chain store, which 
is sponsoring a broadcast. Another Den- 
ver chain will use the posters in its 150 
stores. 

G. E. Hobson, Connecticut Mutual, is 
in charge of the arrangements. 








SALES DRIVES 


State Mutual Forces Are 
Honoring Stephen Ireland 





The State Mutual Life field force is 
dedicating its production this month to 
Stephen Ireland, vice-president and 
superintendent of agents. President 
Bullock presented Mr. Ireland with let- 
ters from every general agent, pledg- 
ing his full support during the special 
campaign. The letters were hand- 
bound in a leather cover chased with 
hand tooled gold. The executive com- 
mittee of the general agents’ associa- 
tion inaugurated the special campaign, 
it being composed of F. W. Pennell of 
New York, president; George S. Lott, 
Dayton, O., vice-president; T. F. 
Hazen, Jr., Knoxville, secretary and 
treasurer; E. L. Beesley, Syracuse; Guy 
A. Reem, Detroit, and A. O. Fersch of 
Davenport. 

Mr. Ireland has seen 32 years serv- 
ice with the State Mutual, joining it as 
an agent in Boston. He went to the 
home office in 1908 in the audit depart- 
ment and in June, 1916, was made in- 
spector of agencies. Two years later 
he was given full charge of the depart- 
ment, being appointed superintendent. 
He received his present title in 1929, 
and the year following was elected a 
director. 


Agents Honor Eddleblute 


DENVER, May 9.—The Denver gen- 
eral agency of the Penn Mutual, is now 
well into a determined drive that is ex- 
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WHEN IT’S A QUESTION 
of SAFETY 


E are far above average with $114.77 of 

admitted assets for each $100.00 of 
liability, notwithstanding the fact that our 
bonds are listed at their market price as of 
12/31/34 and our real estate and mortgages 
are carried at sharply depreciated values. 
We have no stocks. Few companies with 
more than one hundred million of insurance 
in force can boast of such an excellent posi- 
tion. There are no questions of Company 
safety confronting representatives of 
Nebraska's oldest and largest life insurance 
company. 


We are particularly interested in further 
development in lowa, Ohio and Pennsyi- 
vania. If you are interested, we invite your 


correspondence. 


Founded in 1887 
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HE international character 

of the Sun Life provides 
unique facilities for the service 
of its clients in 40 different coun- 
tries on 5 continents. 


The Company maintains 54 
branch offices in 40 states of the 
Union, giving a coast-to-coast 
service. 
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pected to break all previous records. 
The office gave a party for C. E. Eddle- 
blute, general agent. It honored Mr. 
Eddleblute’s birthday and saluated his 
first anniversary as general agent. The 
present new-business drive also ties in 
because Mr. Eddleblute’s first month 
as general agent was the biggest single 
month the agency has enjoyed. 





Honor President Hall 


The Lincoln National Life’s produc- 
tion for May, the month set aside an- 
nually in honor of President A. F. Hall, 
is expected to exceed the production of 
all previous Hall months, according to 
A. L. Dern, vice-president and manager 
of agencies. Foundation for this pre- 
diction lies in the increased production 
of Lincoln National Life business dur- 
ing the past year and also in Life In- 
surance Week, Mother’s Day promo- 
tional enterprises, and special contests 
attendant to Hall month efforts. Prizes 
won during Hall month will be awarded 
in June as a part of the 30th annual 
convention program. 





Pittsburghers Honor Bye 


The Pittsburgh agency of the Ohio 
State Life, of which A. E. Demilio is 
manager, is putting on a special cam- 
‘paign in honor of Joseph K. Bye, sec- 
‘retary-treasurer, The campaign will end 
June 30. Several years ago Mr. Bye 
won the title of flying secretary by fly- 
ing to Pittsburgh after office hours one 
evening and being back at his desk be- 
fore anyone else got down to the office 
the next morning. He expects to repeat 
the performance at the close of the Bye 
campaign this year. 





Observe Atlantic’s 35th Year 


Agents of the Atlantic Life are hold- 
‘ing a May anniversary sales campaign 
in honor of the company’s 35th birth- 

ay. : 











AGENCY MANAGEMENT 





Sales Technique Training 
in School at Home Office 


Eighteen agents under contract less 
than ore year qualified on a competi- 
tive basis by outstanding personal pro- 
duction from Jan. 1 to May 1, to attend 
training school at the Franklin Life’s 
home office May 13-18. 

Satisfactory knowledge of the com- 
pany’s technical reference book and 
correspondence course on Franklin poli+ 
cies, business procedures, etc., and sep- 
arate studes on sales technique fur- 
nished by the company are required of 
each candidate before enrollment. In 
addition, each agent prepares himself 
to take entire charge of specially as- 
signed sections of the sales technique 
part of the program. Thorough ground- 
work is thus assured in advance. 





Interview and Sales Talk 


The six-day meeting is devoted 
mainly to the interview and to sales 
talks for use in the interview. From 
texts on the subject the interview is 
analyzed and its component parts 
studied so that they may be recognized 
without too much reliance upon intui- 
tion which, though an excellent attri- 
bute, is often at fault. Prepared sales 
talks, several of which have been de- 
veloped in the field during the past 
year, are subjected: to the same dis- 
memberment, so that their logic and or- 
dered sequence of ideas stand revealed. 
Although “canned”. sales talks are 
neither required nor prohibited by the 
Franklin Life, the company recom- 
mends that they be studied by all its 
agents; first, because a _ well-planned 
talk frequently offers the shortest line 
of effective ideas between. the two 
parties in an interview; and second, be- 
cause each of those ideas is likely to be 








life insurance need. 





A Complete Service 


The Field Representatives of The Great- 
West Life are equipped with flexible and 
up-to-date policy contracts to suit every 


They have the benefit of the most mod-. 
ern sales helps, of efficient supervision, 
and competent, progressive training. 


To policyholders and field representatives 
alike this company can render, and does 
render, a complete service. 
celled facilities are at your disposal. 
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worded more clearly and concisely than 
is to be expected from impromptu dic- 
tion. 

The school is arranged for morning, 
afternoon, and evening sessions totaling 
nine hours each day for five days, with 
an additional half day available if de- 
sired. No inspirational addresses are 
scheduled, and there is only one “out- 
side” speaker on the program. All ma- 
terials for work in the sessions are 
furnished in the form of printed text 
books, typed questionnaires, typed 
quizzes and painted wall charts. In- 
structors are the agents themselves, 
each of whom is assigned the job of 
handling a definite part of the pro- 
gram. In general, the open forum 
method of discussion is followed, guided 
by printed materials, and guarded by 
five home office group-mentors who re- 
serve to themselves the right to as- 
sume leadership at any time. 





Form Managers Association 


in Colorado; Gay, President 


DENVER, May 8.—General agents 
and managers met in an all-day session 
here and organized a General Agents 
and Managers Association. 

Guy J. Gay, Sun Life, is president; 
Elmer Metcalfe, National Life of Ver- 
mont, vice-president, and G. A. Stoecker, 








——= 
Travelers, secretary-treasurer. Dire. 
tors are: W. McClain, Connecticy, 
Mutual; John Andrews, Union Centr}. 
Stanley Edwards, Aetna Life, anj 
Ralph Taylor, Mutual of New York. 

The question of undesirable and part. 
time agents was discussed fully. Wha 
will be done immediately is uncertajp 
but these agents must be eliminated by 
the end of the year under agreement; 
already made. The association is at firs 
dealing with only the situation in Dep. 
ver and will turn its attention to the 
state as a whole later on. 

The association will hold regula 
monthly meetings, and is preparing to 
incorporate. 


Texas Managers to Meet 


Ricks Strong, Dallas general agen 
General American Life, is in charge of 
the program for the meeting of Texas 
life managers and general agents to be 
held June 28 at Waco on the day be. 
fore the annual meeting of the Texas 
Association of Life Underwriters. T, 
Simmons, manager of agencies Pap. 
American Life, will talk. 


Springfield Managers Organize 
Managers and general agents holding 
membership in the Springfield, IIl. Life 
Underwriters Association have organ- 
ized a managers’ and general agents 
club with John L. Taylor, Mutual Life 
of New York being elected president, 
Carl Radeke, Equitable Life of New 
York, was named vice-president and 
C. E. Mitchell, Business Men’s Assur- 
ance, secretary. 
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Honoring President Warfield 


Average $3.50 Actual Industrial Increase 
a Week Per Man in 
Campaign 








Eureka-Maryland assurance agents re- 
cently completed a campaign in honor 
of President J. N. Warfield. There was 
an actual average weekly increase per 
man of $3.50 for a period of five weeks. 
Arrears were reduced 10 percent and 
advance payments increased 5 percent. 
Every man in the industrial field qual- 
ified with some paid for ordinary. The 
northern division under J. F. Heisel, 
division manager, led in ordinary and 
the southern division under . Manager 
Paul Kruger was first in industrial. Su- 
perintendent M. M. Sullivan’s district in 
Pittsburgh led in both ordinary and in- 
dustrial. 


Palmetto State Life Will 
Arrange Expansion Plan 








The Palmetto State Life of Columbia, 
S. C., which has recently voted to in- 
crease its capital to $200,000, makes the 
following statement: Assets $133,654; 
capital stock paid in $20,400; surplus 
$2,101; weekly industrial health and ac- 


‘cident premiums $202,676; claims $19,- 


824; weekly industrial life premiums 
$186,441; death claims $34,779; all other 
accident and health claims $90,989. 
Total premiums $389,118; total claims 
$145,593. Weekly industrial life in 
force Dec. 31, 1933, $4,171,254; gain in 
insurance in force $2,168,938. 

The Palmetto State Life’s authorized 
capital has been $50,000. The directors’ 
recommendation for the increase to 
$200,000 is expected to receive approval 
of stockholders May 1. The company 
is now operating only in South Car- 
olina and the increase in capital will 
allow for expansion. 





Western & Southern Celebration 


‘This week the Western & Southern 
Life is celebrating the 47th anniversary 
of its first industrial issue, May 7, 1888. 





The first issue consisted of 11 policies. 





Nine of the policies were carried to ma- 
turity. President C. F. Williams says: 
“Judged by the standard of persistency, 
the history of these 11 policies stands 
a model of sound underwriting down 
to this day.” 


Debit of College Men 


R. E. Fort, Jr., superintendent of 
Nashville district No. 2 for the National 
Life & Accident, has a unit composed 
of 42 men, including the manager, 27 
of whom are college graduates. Mr. 
Fort, who is a son of the vice-president 
and medical director of the National 
Life & Accident, attended Virginia Mili- 
tary Institute. The two leading men i 
district No. 2 are college graduates. 








Honor Burton in Virginia 


A. M. Burton, president Life & Cas- 
ualty of Tennessee, was honor guest 
and principal speaker at a dinner meet- 
ing for Virginia agents in Richmond. 
Commissioner Bowles of Virginia was 
a guest. 


e 
Field Changes 
Durham Life—G. R. Daniel, district 
manager at Salisbury, S. C., transferred 
to Charleston as manager. A. M. Rice, 
assistant at Greenwood, S. C., goes to 
Salisbury as district manager. 


Home Friendly of Baltimore—Manager 
L. G. Haynie of Wilmington, Del., trans- 
ferred to manager at Washington, D. C.; 
Manager C. W. Nutwell of Ellicott City, 
transferred to manager at Wilmington; 
Manager Huey Marshall of Washington 
transferred to manager at Ellicott City; 
Roy Seibert, Pittsburgh, assistant mana- 
ger, promoted to manager at Lancaster, 
Pa. 

Sun Life of Baltimore—Richard Res- 
pess, assistant manager in Baltimore 
No. 2, promoted to manager of Baltimore 
No. 1; J. R. McCoy, manager of Baltimore 
No. 1, transferred as manager of Balti- 
more No. 4. 

Life of Virginia—J. A. Kolagge, trans- 
ferred as manager at Evansville, Ind, 
to manager at Anderson, Ind.; Manager 
V. U. Poindexter of Anderson in chargé 
at Evansville. Howard Gilbert, man- 
ager at Wheeling, W. Va., six years, has 
been transferred to New Orleans 1, suc- 
ceeding Ed. Piquet. J. M. Walton, 
Wheeling assistant manager, succeeds 
Mr. Gilbert. Mr. Piquet has been trans- 
ferred to another district; 
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SEEN FROM CHICAGO 
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ly. What E. B. THURMAN IN TALK 
UNCEr tain, Thurman, general agent of the 
inated by E Ragland Mutual in Chicago, ad- 
sreements we the Lakeside branch of the 
1S at first w York Life in that city this week 
1 in Den. Oi How to Make Your Club.” He 
m tome mphasized that agents will sell more 
siness if they study the reasons why 
 Tegular sople buy life insurance, rather than 
Paring to ing to impose on their prospective 
slicyholders their own ideas. 
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WILL GO ON FISHING TRIP 


Several members of the Hobart & 
bates general agency of the Northwest- 
mn Mutual Life in Chicago will go on 
fshing trip to Ghost Lake, Wis., May 
g-June 3, sponsored by the Junior As- 
ociation of Commerce, Chicago. Among 
hese are A. J. Johannsen, Lester Colby 
nd Clarence Smith. 









* 
OCCUPY NEW OFFICES 


The Williamson & Wellbeloved 
gency of the Connecticut Mutual in 
hicago had a housewarming in its new 
wuarters in the Westminster building, 
9 South Dearborn street, early this 
eek, Many friends of the agency 
alled to pay their respects. The agency 
; highly regarded, the firm consisting 
¢ W. W. Williamson and Sidney L. 
Wellbeloved. They were assisted in re- 
eiving by General Agent H. D. Lin- 
nger and Otto E. Siler. Bouquets orna- 
mented the office. One of the callers 
was Sidney Rosenbaum of Caulkins, 
Rosenbaum & Caulkins, general agents 


at Cleveland. 
* Ox 


DISPLAY ORIGINAL PORTRAIT 


The original “Boy Lincoln and _ his 
fother” portrait by Leon  Bracker, 
painted for and owned by the Lincoln 
National Life is being displayed in the 
Insurance Exchange building, Chicago, 
in honor of Mother’s Day. This por- 








trait was created for the Lincoln Na- 
tional Life for use on its national poster 
display. Later ‘it will be placed in the 
Lincoln portraits collection of the Lin- 
coln National Lite Foundation. 


BUSINESS BETTER THIS YEAR 


The three outstanding producers of 
the Sam Lustgarten agency of the 
Equitable Life of New York in Chicago, 
who also are in the forefront nationally 
in their company, have had better busi- 
ness so far this year than ever before. 
John Morrell, nationally known as a 
“millionaire,” to date has paid for 67 
cases for a total of $2,000,000, or nearly 
equal to his entire production last year. 
His premiums total approximately 
$79,000. Louis Behr, also nationally 
known as a “millionaire” and for his 
unique organized prospecting plan 
which has been published by. the Dia- 
mond Life Bulletins, so far has: $1,160,- 
000. This is approximately his entire 
1934 producction. His premiums to date 
total about $40,000, and the number of 
cases is 46. Harry. Steiner has paid for 
$868,000, with about $29,000 premiums, 
and 41 cases. The Lustgarten agency 
in the Par-for-Parkinson campaign in 
April paid for 558 applications as com- 
pared with 346 in the campaign in. April, 
1934. The agency has paid for as much 
in the first four months this year in 
volume and amount. of .premiums. as in 
all last year. There were 67 agents 
qualifying as “honor agents” in the 
campaign, compared with 40 last year, 
although Mr. Lustgarten has 15 less 


agents on his staff, 
*x* * * 
LLOYD KLINGMAN IN CHICAGO 


Lloyd W. Klingman, manager of the 
salary savings division of the Equitable 
Life of New York in the home office, is 
visiting in Chicago for a few days, 
meeting the agents and seeking to stim- 
ulate the sale of this form of protection. 











PARTY FOR VAN SCHAICK 


Superintendent Van Schaick of New 
York was honored at a dinner attended 
by about 30, most of whom were pres- 
ent at a similar function four years ago 
to welcome Mr. Van Schaick as he 
entered office. The host was James M. 
Lown, insurance attorney. Among those 
voicing appreciation of Mr. Van Schaick 
were H. D. Gibson, president Manufac- 
turers Trust Company; W. H. Hotch- 
kiss, former New York superintendent; 
Basil O’Connor, former law partner of 
President Roosevelt, and Col. P. 
Dunham, the outgoing commissioner of 
Connecticut, who will soon become vice- 
president of the American Surety. 

A telegram was received during the 
luncheon from President Roosevelt. 

*x* * * 


LIFE MANAGERS CONFERENCE 


A conference, beginning late in the 
afternoon to be followed by a dinner, 
1s to be conducted May 21 by the Life 
Managers Association of Greater New 
York. John A. Stevenson, home office 
general agent of the Penn Mutual, will 
make the introductory remarks and will 
introduce a sales executive whose name 
has not yet been announced. There will 
be a discussion led by F. A. Healy of 
the Curtis Publishing Company. ~ 

a 
KAPLAN GOES WITH EISENDRATH 


J. M. Eisendrath, manager in New 
York City for the Guardian Life has ap- 
Pointed as supervisor Sig Kaplan, pre- 
viously a supervisor for the Bragg 
agency in New York City of the same 
Company since February, 1933. Mr. 
Kaplan led the Bragg agency in per- 
sonal production and ranked among the 








AS SEEN FROM NEw YORK: 


By R. B. MITCHELL 





ten leading Guardian producers na- 
tionally. Growth of the Eisendrath 
agency’s full time personnel to more 
than 40 members made it necessary to 
add another supervisor to the staff. The 
agency’s 1934 business was more than 
double its volume for 1933, the first year 
of its career. 
* * * 


MANAGER MCNULTY HOST 


Manager J. A. McNulty of the Pru- 
dential was host to hundreds of guests 
at an informal reception this week to 
celebrate the moving of his agency to 
its new quarters in the Paramount 
building, Times Square, New York City. 

Among the home office executives 
who attended were Vice-president H. B. 
Sutphen, in charge of ordinary agencies; 
Assistant Secretary G. H. Chace and 
Supervisor Sayre McLeod, Jr. Many 
other home office representatives were 
also present, as well as Prudential man- 
agers in New York City and managers, 
general agents of other companies here, 
and agents and brokers affiliated with 
the McNulty agency. 

* * x 

GO TO HOME OFFICE BUILDING 

The A. Bleetstein agency of the Equi- 
table Life of New York in New York 
City, leader in paid-for business for the 
first quarter of the year among the 
company’s New York metropolitan of- 
fices, has moved to the home office 
building, 393 Seventh Ave. Another re- 
cent removal to the home office build- 
ing is the A. V. Ott agency. 

These two additions bring the num- 
ber of agencies housed in the home 
office building to seven. Others include 
the offices managed by W. H. Bender, 


Juvenile Insurance 
Opens the Door 


Security Mutual Juvenile policies open the 
doors to homes where insurance minded people 
live. Like Security Mutual pre-call letters, they 
pave the way for adult business. 


You should know more about Security 
Mutual Juvenile policies with payor features and 
Security Mutual Prospect Letter Service for 
agents. 


Ask any General Agent or write 


Security Mutual Life 
Insurance Qompany 


BINGHAMTON, N.Y. 











& & & § GG [No. 5 of 12 new 1935 Sales Aids] $ EE EES 
A SCHOOL FOR SELLING 


Where Our Agents learn to make money 


The Southland Life agency school, directed by 
Robert F. Short, has set new standards for 
insurance sales instruction in the South. For 
10 years it has taught our agents how to pro- 
duce real business. For agents who want to 
make more money, here is an opportunity: 


Write to First Vice-President Clarence E. Linz, 
or to Vice-President and Agency Manager, 
Col. Wm. E. Talbot. 


Southland Life 


Insurance Company 
HARRY L. SEAY, President 
HOME OFFICE DALLAS, TEXAS 


SESSHSEESEESESSSSSSSSSSSEEES 


Over Forty Years of Faithful Service 


T. F. NORRIS CO. 
REALTORS 


Specializing in Property Management 
DETROIT 


$ $ 
$ $ 
$ 
3 
£ g 
$ $ 
£ B 
$ £ 
$ £ 
$ B 
£ $ 
$ g 
B $ 
B $ 
B $ 





Cadillae 4925 
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The National Underwriter (Fire, Automobile and Casualty section, $4 a year), as 
well as the Life Insurance Edition. Both on one subscription, $5.50 a year. 
SEND ORDER NOW TO A-194 INSURANCE EXCHANGE, CHICAGO. 
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Jr., Samuel Karsch, L. A. Miner, A. 
Rosenstein, and J. Rubens. — 

The home office building is a con- 
venient location for mid-town offices 
and space there is sought by managers 
whose leases elsewhere expire at a time 
when space in the home office is avail- 
able. It is anticipated there will be no 
more removals of agencies to the build- 
ing for some time, however, as the last 
of the available space Dy taken. 


PLAN NOT APPLICABLE 


Little field for the extension of the 
arbitration principle, as suggested by 
Superintendent Van Schaick of the New 
York department in a recent circular 
letter to all insurance companies, is seen 
by life men in their department of the 
business. More than 99 percent of all 
claims submitted to life companies are 
paid as they are presented, so that the 
expense, delay, and tying up of reserves 
which occur in settling casualty claims, 


for example, are not a problem in the 
life business. 

Judge M. H. Grossman of New York 
City, one of the most active supporters 
of arbitration as a means avoiding de- 
lay and expense, made a brief address 
on the subject at a meeting of the Life 
Insurance Counsel Association some 
years ago, but evidently the idea did not 
appear particularly applicable to life in- 
surance claim work, for no steps toward 
the use of arbitration have been taken 
in the life field. ) 

It is felt that inclusion of a clause in 
life contracts binding the company and 
the assured to submit their contentions 
to an arbitrator in the event of dispute 
would be looked upon as a restriction 
by many policyholders. This is not the 
only way arbitration could be used, of 
course, as frequently the practice is to 
submit to arbitration by mutual agree- 
ment when there is no previous contrac- 
tual obligation to do so. 
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NEWS ABOUT LIFE POLICIES 





New Policies, Premium Rates, Dividends, Surrender Values, and all Changes in 
Boo Supplementing r 
Digest” and ‘“‘Little Gem,”” Published Annually in May and March respectively. 


Policy Literature, Rate ks, etc. 


PRICE, $5.00 and $2.00 respectively. 


the ‘Unique Manual- 





New Annuity Rates for Home 





Increase of 10 Percent on Single Pre- 
mium Contract—Refund on 
Instalment Basis 





The Home Life of New York has an- 
nounced new rates for annuities and re- 
tirement income contracts. An _ in- 
crease of about 10 percent in the cost 
of single premium annuities has been 
put into effect and the limit on a single 
life, including that already in force, is 
now $50,000. The refund annuities 
have been changed to the instalment re- 
fund basis instead of the cash refund 
basis, guaranteeing a total amount of 
instalments to equal the purchase price. 
This gives a higher rate of return to 
the annuitant than the cash refund an- 
nuity. The cash values and rates of 
return under the retirement income 
plan, which is a deferred annuity have 
also been modified. 

The new annuity rates are as fol- 
lows: 


Annual Payment Purchased by $1,000 


Age Instalment 
Last Life Annuity Refund Annuity 
Birthday 


Male Female Male Female 
58. $ 54.87 . $ 51.24 


8.70 4.87 .$ 54.08 1 
59.78 65.75 ° 64.87 51.91 
0.92 56.68 55.69 52.60 
62.13 57.66 56.54 53.33 
63.40 58.70 57.48 54.08 
64.73 59.78 58.37 64.87 
66.15 60.92 59.34 55.69 
67.64 62.13 60.35 56.54 
69.21 63.40 61.42 57.43 
70.87 64.73 62.53 58.37 
72.63 66.15 63.68 59.34 
74.49 67.64 64.89 60.35 
76.45 69.21 66.16 61.42 
78.53 70.87 67.48 62.53 
0.74 72.68 68.85 63.68 
83.07 74.49 70.30 64.89 
85.54 76.45 71.81 66.16 
88.16 78.53 73.88 67.48 
90.94 80.74 75.04 68.85 
93.90 83.07 76.78 70.30 
97.03 85.54 7858 71.81 
00.36 88.16 80.47 73.38 
103.91 90.94 82.47 75.04 
107.68 93.90 84.55 76.78 
111.68 (97.03 86.72 78.58 
115.96 100.36 89.01 80.47 
120.51 103.91 91.42 82.47 
125.34 107.68 93.90 84.55 
130.53 111.68 96.53 86.72 
136.04 115.96 99.31 89.01 
141.92 120.51 10218 91.42 
148.21 125.34 105.17 93.90 
154.94 130.53 10838 96.53 
62.13 136.04 111.74 99.31 
169.84 141.92 115.17 102.18 
178.06 148.21 118.81 105.17 
186.88 154.94 12270 108.38 
196.35 162.13 126.71 111.74 
206.48 169.84 130.84 115.17 
217.39 178.06 135.24 118.81 
. 229.10 186.88 139.94 122.70 





The new retirement income schedule 
of benefits given below is based on $100 
annual premium units. Dividend illus- 
trations are for use during 1935 and are 
not guaranteed. The following sched- 
ule is based on the number of contract 


years for which the premium has been 
paid. 


At End of 
Contract Year 

Total 
Contract Cash Div. Death 
Year Value Accum. Ben. 
1 60. $ 1.08 $ 100.00 
3.27 200.00 
6.69 300.00 
11.41 400.00 
17.56 500.00 
25.28 600.00 
34.66 700.00 
45.83 0.00 
59.06 900.00 
74.51 1,008.00 
92.13 1,132.00 
112.10 1,260.00 
134.59 1,392.00 
159.80 1,527.00 
187.86 1,666.00 
218.94 1,810.00 
253.20 1,957.00 
290.80 2,108.00 
331.90 2,263.00 
376.69 2,422.00 





The monthly income payable under 
retirement income options per $10,000 
applied to provide income is shown be- 
low. Both provide monthly income for 
life, option I without refund, option II 
with instalment refund. The age is 
based on the nearest birthday when in- 
come begins. 


Option I Option II 
Mo. Retire. Mo. Retire. 
Without Instalment 

Refund Refund 

Male Female Male Female 
$ 53.80 $ 49.50 $ 48.60 45.40 
55.00 50.50 49.50 46.10 
56.30 51.50 50.40 46.90 
57.70 52.60 51.40 47.70 
59.20 53.80 52.40 48.60 
60.70 55.00 53.40 49.50 
62.30 56.30 54.50 50.40 
64.00 57.70 55.70 51.40 
65.80 59.20 56.90 52.40 
67.70 60.70 58.10 53.40 
9.70 62.30 59.50 54.50 
71.80 64.00 60.90 55.70 
74.00 65.80 62.30 56.90 
76.40 67.70 63.80 58.10 
8.90 69.70 65.40 59.50 
81.60 71.80 67.10 60.90 
84.40 74.00 68.80 62.30 
87.40 76.40 70.70 63.80 
90.50 78.90 72.60 65.40 
93.90 81.60 74.60 67.10 
97.40 84.40 76.80 68.80 








Equitable of New York 


Due to excellent experience on non- 
medical life insurance, the Equitable 
Life of New York has liberalized its 
rules on this form, lowering the age 
limit from 55 to 45, but reducing the 
maximum amount acceptable from $20,- 
000 to $10,000 in the first year following 
issuance of standard insurance on the 
basis of a medical examination. Addi- 
tional amounts which will be issued on 
the basis of original medical test are: 
$5,000 in second year, $2,500 in third to 
fifth years. The rule became effective 
March 20. 





Trinity Life 
The Trinity Life of Fort Worth is is- 


gotiable check payable in partial settle- 
ment of a claim. In the event of a claim 
the check can be clipped from the policy 
and certified by the doctor and under- 
taker. The check is for $100 and pro- 
vides immediate funds. This policy is 
an 18-year term coupon form and is non- 
participating. Applicants must be mem- 
bers of the same family and at least one 
parent must be included. The minimum 


amount of insurance per policy is $1 
$100 per person and three indivig, 
Non-medical up to $400 will be cong 
ered on any individual up to age 55, 


Kansas City Life 
The Kansas City Life announces ¢ 
on single premium investment annyjj 








issued on and after June 1, the gua, 
teed interest income will be 3% per, 








GENERAL AGENCY NEWS 





Establishes 


W. F. Marquet Joins General Agent 
Rodney Burr of the New England 
Mutual at Albany 


Training Plan 








Rodney Burr, general agent New 
England Mutual Life in Albany, N. Y., 
and former instructor in life insurance 
salesmanship in the College of the City 
of New York, has established a training 
course for his new men and has engaged 
W. F. Marquet, formerly supervisor in 
the Boyce agency, Equitable Life of 
New York, at Syracuse, N. Y., to assist 
in recruiting and training new men. 

_The course runs until June 17, two 
nights a week, two hours per session, 
one hour on fundamentals of life insur- 
ance and one hour on salesmanship and 
selling psychology. Mr. Burr ran a 
similar course last year. 

Mr. Marquet is a graduate of Union 
College, class of 1927, and for three 
and one-half years after graduation was 
connected with the M. F. Smith agency 
of the Mutual Life of New York in 
Buffalo, N. Y. 





Hardin Talks in Nebraska 

Nebraska agents of the Mutual Bene- 
fit Life, meeting in Omaha, heard an 
optimistic address on the present and 
future of the life insurance business 
by President John R. Hardin. The 
meeting was sponsored by the E. J. 
Phelps general agency. Mr. Hardin 
was en route to the Pacific coast and 
was accompanied by Oliver Thurman, 
vice-president and _ superintendent of 
agencies, and Virgil Samms, assistant 
superintendent of agencies. 


Production Plans Discussed 


Robert G. Richards, agency secretary 
Atlantic Life, addressed two Atlantic 
agency meetings this week on plans for 
greater production and improved sales 
methods. He visited the J. W. Malloy 
agency, Cheraw, S. C., and the C. I. 
Godwin agency, Raleigh, N. C. J. F. 
Inman, company supervisor, also spoke 
at both meetings. 


Prudential Agency Contest 


A rather unique contest was staged 
by the Buffalo agency of the Prudential 
recently in honor of Manager Sidney 
Wertimer’s 25th anniversary of service 
with the company. It was entitled “Put 
Your Stock in Wertimer and See Its 
Value Increase.” The contest covered 
15 working days and each man’s stock 
dropped 6% points each day to finish 
at zero the 15th day unless new business 
made up for the loss. The high handi- 
cap “Blues,” each of whose members 
had to write $25,000 to end up at par, 
came through to victory, with Arthur 
Beck leading the field with a quotation 
of 264. Leslie Kelman with 186 ended 
in second place and G. E. Sims in third 
place with 166. 


Manager Parks Is Honored 


A 35-day testimonial campaign in 
honor of Manager W. S. Parks of the 
Equitable Life of New York at 
Rochester, N. Y., is being sponsored by 
the Rochester Equitable Agents Asso- 
ciation. The occasion is Mr. Parks 35th 
anniversary with the company. He 
established the Rochester agency in 
1913 and has served as manager ever 
since. The campaign will continue un- 

















suing a family group policy with a ne- 


til June 6, and at the close a banquet 





will be given with some of the Equ 
able officials as guests. 





Zimmerman’s Lecture Coury 

A series of five lectures, star 
recently, will be given under the x 
pices of the C. J. Zimmerman age 
of the Connecticut Mutual Life in Ne, 
ark. The lectures will deal with 4 
fundamentals of life insurance selliy 
Among the speakers will be D. B. \j 
duro, attorney Life Underwriters 4, 
sociation of New York City; F. P. \j 
Kenzie, trust officer Central Hanoy 
Bank & Trust Co., and Mr. Zimme. 
man. 


Louis Pink Is Appointed 
New York Superintende| 





(CONTINUED FROM PAGE 3) 


special interest in sociological projec 
particularly in slum clearance. He i 
author of a book entitled, “The N 
Day in Housing,” dealing with they 
problems. Another book he wrote i 
entitled “Mayor Gaynor—the Man Wh 
Swallowed the Tiger.” It is interesting 
to note that Mr. Pink is the first in 
surance superintendent of New Yor 
who has not been a native of the stat 


Scroll Presented to Van Schaick 


A beautifully illuminated and a 
grossed scroll was presented to Supe 
intendent Van Schaick by members 0 
the staff of the New York departmen 
upon his retirement from office. Thi 
scroll was prepared as a means of ¢ii 
dencing to Mr. Van Schaick the sincet 
personal affection of his staff and thet 
deep appreciation of the extraordinay 
service which he has rendered as super. 
intendent. 

The presentation was made in Super 
intendent Van Schaick’s office in th 
presence of approximately 100 member 
of the staff of the New York offic: 
Deputy Superintendent R. M. Clark 
speaking in behalf of the staff, pre 
sented the scroll. 

Visibly affected by this tribute from 
the staff, Superintendent Van Schaic 
said the scroll would always be one @ 
his proudest possessions. He _ thankti 
the employes of the department fo 
their devotion to duty and_ thei 
loyalty to him. He could not have cat 
ried on, he said, without being able ‘0 
delegate responsibility and knowin 
that that responsibility would be full 
met. 


NAME HANNA IN MARYLAND 


BALTIMORE, May 9.—Wesley } 
Hanna, for the past 16 years deput! 
city comptroller of Baltimore, has bett 
named insurance commissioner by G0 
ernor Nice. He is a native of Balt 
more and, while he has had no insurant 
experience, he brings a better batt 
ground to the office than some of 
predecessors. He has been in accoutl 
ancy work practically all his life. 
will assume his new duties the first ° 
next week. 


CONTENDER FOR RILEY POST 


JACKSON, MISS., May 9.—It # 
rumored here that J. S. Love will of 
pose Commissioner G. D. Riley of Mi 
sissippi in the Democratic primaries " 
August. Mr. Love was superintendet! 
of banks from 1914 to 1935. Mr. Riles 
has been commissioner for three and? 
half years. 
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Ohio—An amendment has been of- 
fered to the income tax bill pending 
yefore house providing for a tax on life 
insurance money received in excess of 
$10,000. 

House passes senate Dill author- 
izing superintendent of insurance to 
administer oaths and compel attendance 
of witnesses at hearings. The bill also 
deputy superintendent to 














' ermits the u ‘ 
Course be over the duties of the superintend- 
es, ent in case Of vacancy or disability. 










3 the ay Pennsylvania—Bill introduced provid- 
if Magen ing for valuation of bonds and securi- 
1 aaa ties held by insurance companies. 
nce sellin Pennsylvania—Bill introduced requir- 
. B. \ga ing approval of commissioner to all con- 
vriters Ame tract forms. * * * Bill introduced re- 
F, P, me quiring that insurance agents must be 
1 Hanovem principally engaged in the insurance 
*. Zimmefamme business. 


New York—Governor Lehman _ has 
approved the following bills: Provision 
for converting cooperative assessment 
companies to mutual life basis; prohibit- 





itendenN ing misrepresentation and incomplete 
comparison of insurance policies; pro- 
3E 3) hibiting reinsurance of more than 50 
percent of outstanding risks without in- 
1 project! surance department’s approval; pro- 
e. He i hibiting life insurance companies to dis- 
The Ne criminate against colored persons in the 
ith thes issuance of life policies, for notice on 
wrote i person having a life agent’s certifi- 
Man Whi cate of authority or applying there- 
nterestingie for, citing him to show cause why 
first inf license should not be suspended or re- 
ew Yor voked or application denied, may be 
the stati made either personally or by mail. * * * 
nick Governor Lehman has approved tthe 
anda bill entitling creditors and beneficiaries 
o Supe under annuity contracts to certain 
mba rights, 
partmer| Florida—Insurance department spon- 
ce. The sors bill providing for rehabilitation of 
s of erm domestic fraternals and benefit societies 
e sincere in financial difficulties. Liquidation is 
ind theif the only alternative under present laws. 
ordinajae * * * House and senate committees re- 
iS supe port favorably on bills designed to pre- 
vent issuance of burial policies by re- 
1 Supe quiring that all benefits on insurance 
in thf policies be payable in cash. 
nembers The Florida insurance department is 
k office backing a measure requiring all com- 
Clark panies to have $200,000 in assets in- 
ff, preg vested in approved bonds or first mort- 
gages on real estate worth at least 
te fron twice the amount loaned thereon. It 
Schaicf also gives the commissioner substan- 
one 0! tially the same authority to revoke the 
thankelf license of a foreign corporation as is 
ent fo now given the New York superintend- 
ther ent. It would also repeal the obsolete 
ve car requirement of publishing an abstract 
able ti statement in a newspaper in Talla- 
nowili hassee, 
¢ full Alabama—A bill has been introduced 
to strengthen burial society laws. It 
would require burial associations to 
vD build up legal reserves and to keep on 
ley SP deposit with the state funds to protect 
depute POlicyholders. More than 300,000 peo- 
s bese Ple in Alabama now have funeral bene- 
, Gorge fit contracts, according to Superinten- 
Balti. dent F. N. Julian. “The large number 
uranctee Of people holding these policies is evi- 
bac. dence that the people want that type 
of hij Of insurance. The bill guarantees the 
count Public full performance of all con- 
tracts.” 
rst of _lowa—Legislature adjourned. Very 
little legislation of interest to insurance 
enacted, 
. ; California.— Four regulatory meas- 
It i ures affecting the operations of life 
1 op agents are now being put into final form 
Mis y the state insurance department and 
es I the San Francisco Life Underwriters 
ides! Association, The measures deal with 
Riles twisting, rebating, misrepresentation 
nd 4 and seek to make “privileged” certain 


information filed with the insurance de- 
partment by general agents and man- 





agers covering the activities of agents 
whose contracts have been terminated. 


Michigan—An income tax Dill has 
, been introduced. Proceeds from life 
| policies would be specifically exempted 
i but there would be no exemption, by 
| specific provision, for premium pay- 
ments from the income of a trust fund. 


Nebraska — Governor Cochran has 
signed the law increasing fees for li- 
censing and for services in handling 
annual statements, reports of examina- 
tions and copies of documents. This 
estimated revenue of $15,000 will be 
available for insurance department su- 
pervisory work. 


Mortgage Lending 
Field Is Studied 


(CONTINUED FROM PAGE 1) 


lending field. Every source of mort- 
gage money today, whether for rural 
or urban, home or income property, will 
be looked at from the standpoints of 
the kind of credit offered, types of 
property financed, types of personal risks 
serviced, voiume of lending at the pres- 
ent time, and prospective place in the 
future mortgage structure. 





Study Federal Agencies 


Government agencies to be reported 
upon include the Farm Loan Banks, 
RFC, FCA, Farm Commissioners’ 
Loans, Federal Home Loan Banks, 
HOLC, PWA and FHA. The data will 
have to do with amounts they are au- 
thorized to lend, amounts actually lent, 
amounts controlled by these bodies if 
loaned through some other channel, 
types of property eligible for their 
financing services, rates, terms and 
percentage of value characteristic of 
their lending plans, and their present 
collection policy. 

Data on private trustee institutions 
will cover loans which each type of in- 
stitution has outstanding on real estate 
security, approximate amount of funds 
they expect to be able to lend this year, 
types of properties and types of per- 
sonal risks to which their loans are 
confined, and the lending plans which 
they use. 


Consider Other Factors 


There will also be treatment of the 
broad question of how many policyhold- 
ers, beneficiaries, and stockholders are 
dependent upon the welfare of, and the 
income from, the mortgage invest- 
ments of these institutions. Operating 
expenses and experience of the person- 
nel will also be taken into consideration. 

Beside Mr. Smith the committee in- 
cludes O. C. Lester, vice-president 
Bowery Savings Bank, New York City; 
Morton Bodfish, executive vice-presi- 
dent United States Building and Loan 
League, and Walter McMeekan, vice- 
president Manufacturers Trust Com- 
pany, New York City. 

Messrs. Lester and Smith were speak- 
ers at the recent eastern regional con- 
ference of the Life Office Management 
Association in New York City. 


Honor First Policyholder 


Agents of the Mutual Benefit Life 
next week will engage in a production 
contest in honor of Benjamin C. Miller, 
one of the founders and first secretary 
of the company, upon whose life the 
first policy of the company was issued 
May 20, 1845. The drive therefore will 
be in honor of the 90th anniversary of 
the first policy. The all time post-de- 
pression record in the number of sub- 
mitted applications for the Mutual 
Benefit stands as 1,532 for the first week 
in May, 1930. Therefore, the goal is 
to produce 1,533 applications during the 
week of May 13-20. Replicas of the 
Miller policy have been reproduced and 
the agents are to use this document 
in their solicitation. On the same sheet 
is an exhibit showing how the com- 
pany’s policies have been liberalized 





from 1845 to 1935. 


Attend Life 
Underwriters’ 
Convention, 
Des Moines, 
Sept. 16-21... 
48 insurance 


companies 
have their 
home offices in 
Des Moines. 


Opportunities 
Now for Live 
Agents 


Our aggressive expansion pro- 
gram has created a number of 
desirable openings for agency 
managers. If you can qualify 
with experience, integrity and 
ability, we will back you with 
modern policies, a tested 
‘‘package selling’? plan, and 
personal help in the field. In- 
vestigate these opportunities 
NOW! Write. 


Reserves $1,736,000 above 
legal requirements — added 
protection for policyholders. 


YEOMEN MUTUAL LIFE 


INSURANCE COMPANY 
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THE HOME LIFE INSURANCE COMPANY 
OF AMERICA 
PROTECTS THE ENTIRE FAMILY 


Home Life agents are equipped to serve every need for life insurance. 
Modern policies are issued, on both Industrial and Ordinary plans, from birth 
to 65 next birthday. 


— OO 
A POLICY FOR EVERY PURSE AND PURPOSE 
a) 
Basil S. Walsh Joseph L. Durkin John J. Gallagher 
PRESIDENT SECRETARY TREASURER 


Philadelphia, Penna. 


My 
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NEWS OF THE FRATERNALS 





Watch City Moratorium Bill 


Societies Feel Liberalization of Measure 
Might Be Harmful; Wisconsin 
Proposal Also Opposed 








Fraternal societies were somewhat 
concerned this week over the proposed 
amendment in Congress to the munici- 


pal bankruptcy act, which seems to 
make it much easier to bring such 
actions. 


The original bill required consent of 
only 30 percent of creditors of a taxing 
district before starting action, but there 
was so much objection to this that it 
was raised to 50 percent or 75 percent, 
depending on the type of governmental 
district. The new measure lowers the 





limit again to 30 percent in case of mu- 
tual non-profit companies and incorpo- 
rated water users’ associations, drain- 
age, irrigation, reclamation and levy 
districts, and 51 percent in case of, all 
other taxing districts. The percentage 
figures relate to the proportion of out- 
standing bonds. 

The classification “mutual non-profit 
companies and _ incorporated water 
users’ associations” was added by the 
judiciary committee of the senate. 


Few Cases So Far 


While it is true that municipalities 
have not availed themselves of the act 
to any alarming extent, it is felt that a 
lessening of the restrictions might bring 
an increased number of these actions. 

Fraternals also were watching closely 
the Wisconsin bill which would levy 2 
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BRADLEY C. MARKS 
Grand Master Workman 


The A. 0.U.W. of 
North Dakota 


Writes 
All Forms of Modern Life 


Insurance Contracts 


ORDINARY LIFE 
LIMITED PAY 
ENDOWMENTS 
FAMILY INCOME 
JUNIOR INSURANCE 
DOUBLE INDEMNITY 


Non-cancellable Sickness and Accident Insurance. 
Operating on a Legal Reserve Basis 


Home Office - Fargo, North Dakota 


E. J. MOORE 
Grand Recorder . 


SAFE IN ALL KINDS OF WEATHER 


A Life Insurance Organization 
Must Be Prepared to Meet 
Stormy as Well as Sunshine 
Conditions Over Many Years. 


This 


Association Added One Quarter 
of a Million Dollars 


to Its Assets 


During the Last Year of the Depression. 


Favorable Territories in Wisconsin, 
Illinois, Minnesota and Michigan. 


EQUITABLE RESERVE ASSOCIATION 


NEENAH, WISCONSIN 





percent premium tax against fraternals 
to create a pension fund for retired state 


employes. There was a hearing in the 
senate committee last week and there 
will be a hearing on the house bill May 
18. So far the societies have fared well 
in the efforts of many states to impose 
premium taxes, none of these bills be- 
ing successful. 





Florida Fraternals Organize 


E. &. Clarke of Orlando Elected Pres- 
ident of New Group at Gathering 
in Coral Gables 





The Associated Fraternal Societies of 
Florida was organized at a meeting at 
Coral Gables. Societies of Florida or- 
ganized three’ years ago but there has 
not been a meeting since and there has 
been no active association of fraternals 
in the state. A. M. Coffin, Miami, vice- 
president, was temporary chairman, and 
Mrs. Sarah Devlin, Woodmen Circle, 
Miami, temporary secretary. The offi- 
cers elected are: President E. S. Clark, 
Orlando, representing Orlando Frater- 
nal Exchange; vice-president, Mrs. Lula 
Riles, Miami, Women’s Benefit; secre- 
tary-treasurer, Mrs. C. C. Conger, 
Miami, representing Woodmen Circle; 
recording secretary, Miss Jayne Cart- 
wright, Jacksonville. 

Speakers at the banquet included H. 
Mulkins, district deputy Modern Wood- 
men, toastmaster; Mrs. Maude Carlson, 
state manager Royal Neighbors, ‘“Fra- 
ternal Life Insurance;” C. E. Bullock, 
state manager Modern Woodmen; Miss 
Josephine Crawford, Royal Neighbors; 
Miss Myrtle Crump, state manager 
Woodmen Circle; F. C. Kraushaar, na- 
tional inspector Modern Woodmen. The 
next meeting will be held in Orlando 
in 1936. 





Many Societies Interested 


in Oklahoma Tax Decision 


Between 50 and 60 fraternals against 
which tax suits are pending in Okla- 
homa are interested in the Oklahoma 
district court’s action last week sus- 
taining motion to quash service in the 
case of Oklahoma vs. Modern Wood- 
men, which was taken into federal court 
and then sent back to district court. 
The Modern Woodmen held service 
should be secured through the insurance 
superintendent. 


Started on Contingent Basis 





The Oklahoma legal cases were insti- 
tuted by former Governor Murray, 
under an agreement with a private legal 
firm to sue the fraternals for back taxes 
and fees, under a 15 percent fee basis. 
Other states have been watching the 
proceedings closely. It is understood 
executives of two other states have con- 
sidered or are considering contract pro- 
posals from private law firms similar 
to the Oklahoma one. 





Missouri Manager Dies 
W. F. Drummond, 65, for 28 years 
associated with Fidelity Life Associa- 
tion of Illinois, died at his home near 
Independence, Mo., of bronchial pneu- 
monia. He had been state manager 14 
years and a member of the board. 





Hold Convention June 28 


The general convention of the Luth- 
eran Brotherhood of Minneapolis will 
be held June 28 in Minneapolis. New 
directors will be elected. 


E. R. A. Official Is Dead 


Dr. Orrin Thompson, 66, vice-presi- 
dent and treasurer, and past president 
Equitable Reserve Association, died of 
heart disease at his home in Neenah, 
Wis. He was one of the nine found- 
ers of the Equitable Fraternal Union, 
and formerly was a dentist. 





J. S. Tolversen, trustee of the E. R. A. 
has been named treasurer to succeed 





Dr. Thompson. In 1928 he assum 
charge of the mortgage and rea] ety 
department of the. E. R.A. and in qq 

moved to Neenah and was given chard e 

of all investments. He has had lon 
experience as president of Minnesgy 

banking institutions. 


Duffield Points Neg 
Out the Dangey Dep 
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thereof, the obligation to our fellowng 
that rests upon us. 

“It is essential that we have asam 
tion, a rebirth of unselfish service if oy 
democratic form of government jis 
continue to exist as a social force fq 
good. We must do those things vyoly, 
tarily which some seek to impose }y 
the reconstruction of our form of gg. 

















































ernment. We have got to have a cop. ents of 
munism, if you will, but a communisy ame togé 
of the spirit and not communism ¢ The old 
dollars.” eve they 
ee hemselve 
Canadian Life Advertisers Meet wd (a 

: ments, 

TORONTO, May 9.—The Life ]y. as it is 
surance Advertisers’ Association of Cap. agents pé 
ada held its annual convention here thi meHad the | 
week. A display of the latest sales pro.mtheir a8 


motion materials and ideas produced by jecame 00 
Canadian life companies was a feature qolder Me" 
Speakers included John A. Stevenson! life sn: 
general agent of Penn Mutual Life, Phi. 
adelphia; D. Bobb Slattery, vice-pres. 
dent, Life Insurance Advertisers’ Asso. 
ciation of the U. S. and assistant to the 
agency vice-president of the Penn Mu. 





tual Life; W. M. Philpott, vice-president s Pas 
“Liberty” magazine, and G. W. Brown” ” 
president Cockfield, Brown & Co. Ignored 
Dr. Stevenson spoke at a joint mee-{ Drive 
ing of the advertisers’ association, the 
Life Insurance Officers’ Association This 1 
Life Agency Officers’ Association anijm time, as 
Conservation Association. renewals 
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Neglect of Veteran Agents in 
Depression Is Criticised 

















GE 3) 
fellowng General agents, by assuming when the 
pression hit the country that veteran 
re as a na poet knew life insurance as it is sold 
‘VICE if oy cae were largely responsible for the 
Tent is tact that there is a nation-wide problem 
force fy + what to do with the older agents and 
NSS Volu i ow to do it, J. C. Caperton, Chicago 
Mose bj eneral agent State Mutual, told an in- 
N Of gov. ommal gathering of some 20 general 
ve a com. gents of a number of companies who 
TMMUnisn MM ame together to interchange ideas. 
unism cM The older men were educated to be- 





ieve they were in_business entirely for 
hemselves, Mr. Caperton said. They 
knew rates, companies, financial state- 
ments, but did not know life insurance 






S Meet 









Life Inf; it is sold today, and their general 
n of Can-MMagents permitted the illusion to stand. 
here thi {MHad the general agents taken charge of 
ales pro.fmtheir agencies before the depression 







duced hy fmecame on and instituted definite plans for 
» feature folder men, going back to fundamentals 
evenson, of life insurance selling, he believes, the 





problem of the older men would be dif- 
ferent today. General agents listened to 








ife, Phil 







agents’ tales of gloom and occasionally 
it to loaned a few dollars; they nagged, 
“nn Mu. cajoled and threatened, but in the end 





took no practical, effective steps to help 
solve the problem of the older men. 
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Ignored Old Men in 
Drive for New Blood 






This problem did not develop for a 
time, as the veterans were sustained by 
renewals on the large business they had 
written during the prosperity times. 
General agents saw their veterans’ new 
business falling off, but he said, instead 
of meeting this problem directly they 
turned toward what seemed to offer the 
opportunity of a lifetime, a vigorous 
hrecruiting campaign aimed at high cali- 
> bre business men who had been thrown 

out of their jobs. 

There again, Mr. Caperton believes, 
life insurance missed the target. These 
men were brought into the business, 
many of them induced to use what sav- 

‘ings they had to sustain them for a time, 
and were filled with glowing tales of life 
‘insurance selling as depression-proof. 

Being temporarily inspired and enthusi- 
astic, these new men produced more 
business than the seasoned agents, and 
with this apparent proof of a new prin- 
ciple in agency building, the whole busi- 
ness turned toward the new men and 
even more completely forgot the older 





ee 
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ST 
LE 


' men. This was hastened by the spread 
fit fF of an idea that the older agents were 
n hasbeens. 

Cancellation of Many 
Veterans’ Contracts Done 
sii There arose the cry for new blood in 


» agencies, the call to cancel contracts of 
| older agents if they did not produce. 
__ ff This was a “new deal” theory which Mr. 
mf Caperton believes was disastrous. Cau- 
tion in selection was thrown to the 
winds. Before the end of 1933 agencies 
had hired or tried to hire an army of 
men untrained in life insurance selling. 
Some did well but more did a mediocre 
business and many went out of the busi- 
ness, 

_. Too many men who have entered the 
life insurance business since 1931 have 
been either mediocre successes or flat 
failures,” Mr. Caperton said. ‘Back in 
1931 we had gotten to a point where 
general business looked upon the earn- 
ings of the life insurance man with some 
envy. Today we hear men on the street 
fay, ‘I wouldn’t consider the life insur- 
ance business as a business for myself. 
I have five friends who entered the life 


retary 










insurance business last year who are not 
making $50 a month.’ 

“The point I am trying to make is that 
back in 1931 we had a good opportunity 
we overlooked. Life insurance was an 
attractive business to the high grade 
type of man. In all our offices we had 
fine examples of it. Many good men 
were available, and had we used caution 
in selection, had we had definite plans 
for selection and instruction, had we 
taken fewer men and paid more atten- 
tion to our training of them, had we 
been more particular in hiring competent 
supervisors and teachers, we would not 
be bothered with the problem of recruit- 
ing today as we are.” He said about 30 
percent of the men in the agencies are 
producing from 80 percent to 90 per- 
cent of the total business. 


Financial Worries Serve to 
Give Agent Ambition 


Mr. Caperton believes that men with- 
out financial problems are poor pros- 
pects for life insurance salesmen. The 
reason that men become interested in 
life insurance selling is that they have 
financial problems, they are not satis- 
fied with their present work. The best 
bet for appointment as an agent, he said, 
is the man between 30 and 40 who has 
had to work for his living and has prob- 
lems facing him that cause concern. He 
may have a good job, but one in which 


he makes only a living, and he has little 
ready capital. 

He has a good character, meets his 
bills promptly, lives up to his obliga- 
tions, owes no money except possibly an 
organized debt on his home, and. has a 
small savings account. When the gen- 
eral agent talks to such a man and offers 
him opportunity to build a worth while 
life, the agency man should recognize 
f his responsibility to his prospect. For 
six months probably the new agent could 
not make enough for living require- 
ments. His problem is partly the prob- 
lem of the general agent, who must help 
decide just how to meet the situation 
and pull the agent through. There 
arises inevitably the question of finances, 
whether to advance the agent money 
and credit his commissions. 


Sees Psychologic Factor 
in Getting Commissions 


“T don’t believe we should ever take 
away from an agent the thrill of receiv- 
ing his commission slip,’ Mr. Caperton 
said. “I believe that we as general 
agents must take charge of his finances 
for a period. First we must carefully 
go over his budget and decide the mini- 
mum requirements he must have in 
order to live and be happy. We should 
if possible meet his wife. We should 
know the physical setup of the home 
and not until then should we decide that 
he is the man we want. We know very 
well that we are going to make an in- 
vestment and there we decide how much 
of an investment this is going to be. 

“T don’t believe that a man should be 
brought into the business as a rule un- 
less he can live without worry at least 
for one full month. We should let him 





know he is forming a partnership with 





Some Sales Ideas That Have Clicked 





CULTIVATES THE DRUMMERS 


The Connecticut Mutual advances an 
interesting prospecting idea. It has 
been used successfully by an agent in 
the Oklahoma City office of the com- 
pany. This agent gets in touch with 
salesmen who are installed in sample 
rooms in the hotels and are in the city 
for a few days. He finds that these men 
are free in the evening and are glad to 
have someone with whom to talk. Since 
they are away from home a good deal 
they are not being called upon by 
agents in their home cities. 

+ es 
HAZEN P. AIKEN’S PLAN 


Hazen P. Aiken, Los Angeles general 
agent of the Home Life, has adopted a 
code for his agents in selling life insur- 
ance. He is located at 510 West Sixth 
street and gives a sort of foreword to 
what may come later. He invites com- 
ment. Mr. Aiken’s preliminary state- 
ment is: 

“A man with a plan is and always 
will be the most interesting thing in the 
world to the other fellow. This goes 
for an agency manager or general agent 
as well as an individual salesman. 

“Given a man of character, enthusiasm 
and ordinary intelligence with a reason- 
able number of high quality contacts 
and a fundamentally sound business 
building plan which he believes in, and 
whether he is selling washing machines, 
electric refrigerators or life insurance he 
can, if he will but make the necessary 
effort, live up in its entirety to the fol- 
lowing code: . 

“ ‘Refuse to advise anyone concerning 
either the insurance he now owns or 
that which he contemplates purchasing 
until he willingly consents and makes 
adequate provision for listening atten- 
tively to your entire story of how an 
intelligently planned life-insurance estate 
will solve most of his financial prob- 
lems’—and further— 





“‘Never consciously strive to sell life 
insurance to him personally, but rather 
to so impress him by your sincere 
enthusiasm with the fundamental sound- 
ness of your ideas and the high quality 
of your distinctive service as to cause 
him to want to become an active, en- 
thusiastic center of influence for you.” 

The Aiken agency’s paid premiums on 
new business for the first quarter gained 
98 percent. 

* * x 
ACE TELLS METHODS 


Lloyd Johnson, Protective Life agent 
at Tuscaloosa, paid for $517,000 business 
in 1934, and heads the new Alabama 
Aces organization as the leading pro- 
ducer in that state. Mr. Johnson began 
selling life insurance in March, 1931, 
and the first year wrote $326,000 by a 
policy of “being strictly business and all 
work.” “In my work I find it best to 
be all business and in my calls quickly 
come to the point of the interview,” said 
Mr. Johnson. “I make very few what 
might be called friendly calls and most 
of my sales result from the first call. 
In 85 percent of my sales last year I 
obtained a settlement on the spot and 
in most of the cases mailed the policy 
to the prospect. But I made it a point 
to call back on the customer later after 
he had sufficient time to read the policy 
to make sure he understood all its 
terms. Furthermore I made use of this 
callback to obtain names of additional 
prospects in my endless chain method 
of selling. 

“In my daily work I find that the 
time I arrive at the office is not as im- 
portant as the time I get away. I al- 
ways arrive by 8 and get away by 8:30 
or 8.45. If I am working in the vicinity 
of the office I may get back once or 
twice, but otherwise I will not be seen 
there until the next morning. Night 
time solicitation is reserved for my 
friends or others on whom I can call by 











C.L.U. NEWS 


PROFESSOR IS SPEAKER 





Dr. H,. A. Steiner, assistant professor 
of political science, University of Cali- 
fornia at Los Angeles, spoke to the Los 
Angeles Chartered Life Underwriters on 
“Currents in World Politics.” Kellogg 
Van Winkle, manager Equitable Life of 
New York, told about his vacation trip 
to Australia and New Zealand. 


* * * 
CHICAGO ANNUAL MEETING 


The annual business meeting and 
election of the Chicago chapter of 
Cc. L. U. will be held June 12. A. J. 
Johannsen, Northwestern Mutual, is 
president. Frederick Bruchholz, agency 
director New York Life, is vice-presi- 
dent of the chapter and in line for elec- 
tion as president. Sara Frances Jones, 
Equitable of New York, is secretary. 
There will be a program of objections 
and answers. 








us and each one has specific duties. His 
is to learn the business under our in- 
structions and sell life insurance; ours 
to teach him the business, guide him, 
counsel with him and cause him to make 
a sufficient number of exposures so that 
sufficient sales will result to meet his 
budget.” 

Close supervision, with a definite 
schedule of training, joint work in the 
field, etc., must be rigidly followed, and 
definite results expected from the super- 
visor at definite intervals. The super- 
visor should be in direct charge of the 
man. Organization of the agent’s time 
is essential. Agency spirit and loyalty 
are of primary importance. 

Mr. Caperton said by the end of the 
fourth month the value of the collateral 
of the general agent’s investment in his 
agent is apparent, and if the collateral is 
not sufficient the old financing plan is 
abandoned, but another definite financial 
schedule may be arranged under which 
the agent assumes a larger share of his 
living requirements and the general 
agent assumes less. The close super- 
vision should continue for a year, but 
joint field work may be gradually dimin- 
ished after the third month. 

The agent begins to get a picture of 
the relationship of interviews to sales. 
A regular course of reading is pre- 
scribed. The agent’s mental attitude is 
considered of primary importance. If 
he cannot take it on the chin he is not 
wanted. Mr. Caperton said life insur- 
ance is not a business for the milksop 
variety of salesman, but only for men 
of determimation and courage. 








appointment.” Mr. Johnson’s average 
policy last year was for $2,300, but he 
wrote one policy for $50,000. He works 
largely with salaried people, and is 
making a special drive this year to in- 
crease the size of each case. 
i? ~ > —s 
“*"TAIN'T A BAD IDEAR” 


Putting all the life insurance sales logic 
of the ages into a single sentence, a 
sturdy North Carolina farmer recently 
handed to Pilot Life’s Harry Gaw, gen- 
eral agent, more in a minute than many 
a long-winded lecture on “how to sell” 
has ever contained. 

Pilot Gaw had just closed with the 
farmer for an insurance plan. At the 
fence they stood discussing it, when by 
chance the name of a neighboring young 
man, visible across the plowed field, was 
mentioned. 

Tar Heel Farmer: 
him? 

Pilot Gaw: Not yet. 

Tar Heel Farmer: Well, if you don’t 
tell him he won’t know about it. 


Have you seen 
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Cleary’s Talk on 
Optimistic Note 


(CONTINUED FROM PAGE 1) 


showed the record of life insurance. 
He said a moratorium was invoked, it 
is true, but it was because of forces 
absolutely outside the life insurance 
field. Furthermore, no policyholder lost 
a dollar because of the moratorium. 
There were a few minor failures, with 
partial losses to a few policyholders, but 
they are not evidence that the legal 
reserve system is weak. They showed 
only that men are weak. 

He said that in the past five years 
life insurance has poured out to policy- 
holders in excess of $15,000,000,000, 
often when no other source of cash 
would yield the policyholder a dollar. 
Besides the money paid out the life 
companies in that time have added $4,- 
500,000,000 to their assets. The liquid- 
ity of legal reserve life insurance at 








this moment stands at an all time high. 
Its soundness is certain and beyond 
doubt. It has absorbed the losses that 
have come with the depression, and he 
admitted there have been some, but they 
took a surprisingly small percentage of 
the margin of safety provided. : 
An appeal for business to extricate 
itself from the muddle was made by Mr. 
Cleary. He said no miracle man will 
come to the rescue. Business men must 
roll up their sleeves and tackle their 
own problems. He said Stalin or Hit- 
ler or Mussolini might tell us what to 
do but this a democracy. Democracies 
muddle. We will muddle out, and when 
we are out we won’t know how we did 
it. He said that natural forces work 
during the depression as well as in good 
times and these forces have been at 
work during this depression. Children 
are born, young people marry and 
found new homes and _ accumulate 
wants. These will soon break through 
and the country will be on solid ground 
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TAKE BOTH wittie"or fire insurance, 


as well as life, should read The National Under- 
writer (F Automobile and Casualty Section, 
firm year), as well ns the Life Insurance Edition, 

on 
Send 


$5.50 a year. 
order now to A-1846 Insurance Exchange, 
Chicago 














Ohio Department Report 
Shows Writings in 1934 








The Ohio insurance department “in 
giving its preliminary report on life in- 
surance writings in the state the last 
year gives the following recapitulation 
as to classes of companies and classes 


of business: 
New 
Business In Force 
Ohio Cos. (Ord.).$ 53,376,500 $ 570,947,562 
Other State 


Cos. (Ord.)... 428,297,060 3,701,386,649 
For. Cos. (Ord.) 15,463,457 138,550,508 
Ohio Cos. (Ind.) 57,444,460 206,561,648 
Other State 

Cos. (Ind.)... 245,434,002 914,747,058 
Ohio Cos. (Grp.) 4,060,229 2,543,480 
Other State 

Cos. (Group). 230,756,133 690,890,102 
Assessment Cos. 2,763,529 10,734,263 


The state leaders or those who wrote 
more than $1,000,000 in new business 
last year in ordinary in Ohio are as 
follows: 

Ohio Companies 





New 

Business In Force 
Columbia Life..... $ 1,016,434 $ 16,639,646 
Columbus Mut.... 5,709,413 77,794,273 
Midland Mut... 7,621,859 81,783,536 
OS OS ee 3,983,098 39,524,256 
RIO BIRO 060.05. 0:2 4,032,682 50,228,221 
Union Central..... 10,635,077 139,137,501 
Western & South. 18,318,152 117,876,493 


Other State Companies 
Acacia Mutual.....$ 5060. ene $ 40,848,202 








Betne LAL. s.s:c0 si ,810,6 ,944,490 
American Central. 1,009,794 ,322,762 
Bankers Life, Ia.. 3,322,126 45,547,672 
Bankers National. 1,474,586 ,886, 

Central Life, Ia... 1,429,643 8,135,103 
Commonwealth ... 1,606,596 2,223,848 
Connecticut Genl.. 5,649,342 60,381,113 
Connecticut Mut.. 9,271,3 63,165,410 
Conserv., W. Va... 1,675,479 6,860,937 
Continental, Ill... 3,285,682 20,901,513 
Equitable, N. Y 15,871,54 194,129,125 
Equitable, D. C... 1,803,641 7,803,855 
Equitable, la...... 4,856,221 72,864,750 
Franklin Life..... 1,409,659 3,940,359 
General American. ,252,890 18,976,126 
Guarantee Mutual. 2,336,506 ,309,693 
Guardian Life..... 2,794,876 39,503,319 
Fiome Life ..csiccs 1,321,820 19,563,535 
Hercules Life..... 11,020,268 9,034,319 
John Hancock.... 13,842,456 121,384,828 
We a ae iy ,672 8,818,852 
Lincoln Natl...... 8,979,114 68,853,416 
Massachusetts Mut. 11,624,635 139,163,376 
Metropolitan ..... 76, 1463 513,722,248 
Minnesota Mut.... 1,022,591 3,831,737 
Mutual Benefit.... 14,670,356 175,991,473 
Mutual Life, Md... 2,500,500 8,712,164 
Mutual Life, N. Y. 12,476,593 185,164,216 
National, Vt...... 3,301, 61,589,890 
Natl. L. & A., Tenn. 6,322,966 10,441,814 
New England Mut. 9,483,999 70,216,949 
New York Life.... 18,529,023 305,066,615 
North Amer., Ill.. ,098,559 10,184,847 
N; W. Mutual. .... 18,757,471 270,355,538 
N. W. National.... 3,191,990 12,364,206 
PaCine MUG. <. ..0:<: ,524,627 42,872,070 
Penn Mutual...... 6,361,038 88,373,280 
Phoenix Mut...... 3,908,496 26,803,953 
Provident Mut.... 5,643,394 57,831,098 
Prugenual ...,..... 04,413 440,618,437 
Reliance Life...... 3,464,630 28,351,092 
State Mutual...... 3,695,990 59,639,400 
EUPRVOIGER «5.5 ore: «:0'6:0 ,811,65 140,779,508 
United Mutual.... 1,078,675 2,400,247 
Canada Life ..... ,943,657 43,884,310 
Sun Life, Can..... 12,845,879 88,813,627 

Industrial Business in Ohio 
Western & South.$57,444,460 $206,521,254 
American L. & A. 11,100,451 ,366,651 
Domestic L. & A... 1,702,252 2,165,084 
Equitable, D. C... 5,417,859 10,197,304 
John Hancock.... 18,506,340 44,642,014 
Kentucky Central. 9,790,245 3,750,217 
BITC OF V8... . 600s 11,254,033 14,852,996 
Metropolitan ..... 74,777,323 333,735,895 
Mutual, Md....... 12,683,268 23,905,437 
Natl. L. & A., Tenn. 11,714,553 18,578,282 
Prudential ....... 76,389,025 440,587,829 
pun Life, Md...... 2,409,0 4,908,603 
Sup. Life, H. & A. 1,336,663 460,332 
Supreme Liberty.. 4,128,770 4,485,617 
Washington Natl.. 2,791,352 3,139,265 
Group Business in Ohio 

Credit Life........$ 4,024,229 $ 2,012,115 
OENG. TALC. «00.0% 32,638,306 142.061,929 
Connecticut Genl.. 4,218,900 8,552,950 
Continental, Ill.... 1,030,440 1,982,290 
Equitable, N. Y.. 27.268,030 137,427,209 
John Hancock..... 2,926,300 19,406,700 
Lincoln National.. 1,116,848 1,698,244 
Metropolitan ..... 77,680,665 155,381.597 
Provident L. & A.. 4,077,500 4,052,500 
PPUMONRTIAL. os s.0. <0 45,357,059 91,052,482 
Sun Life, Can..... 4,479,300 10,069,800 
DPONGIOTS. (0.060.060 26,714,127 110,759,394 


The two assessment companies in 
Ohio wrote over $1,000,000, the Fre- 
mont Mutual, $1,478,729, having $1,138,- 
039 in force. The Pure Protection 
wrote $1,284,800 and has $9,596,224 in 
force. 


B. M. A. Branch Meetings 


KANSAS CITY, May 9.—About 50 
agents of the Business Men’s Assur- 





ance in Missouri attended the “jg, 
model sales meeting” conducted by R 
J. Costigan, Missouri branch managy 
This was the first of a series of brang 
meetings to be held within the next 
six weeks. W. T. Grant, president, ay 
J. C. Higdon, vice-president in char 
of sales, spoke. They will attend th 
meeting at Wichita May 9-10 under} 
A. Hedges. 

J. C. Swift, director of the company, 
spoke, stressing the importance of pe. 
sonality in selling. 

A similar meeting will be held at Dg. 
las May 23-24. At that point Mr, Hig. 
don and Mr. Grant will separate, th 
latter taking branches in the east, Mr 
Higdon those in the west. 


Federal Reserve Life Decision 


KANSAS CITY, KAN., May 9~ 
Federal Judge Pollock has ordered both 
defendant and plaintiff in the suit of W. 
W. Holloway vs. Federal Reserve Lif 
to prepare written briefs by May » 
on whether Holloway has equity enough 
to bring suit in federal court. 

James A. Reed, ex-senator from Mis. 
souri and attorney for the Federal Re. 
serve, contended Holloway does not 
have enough equity to bring a suit in 
federal court, that he has borrowed o 
his policies until only $660 is left in 
cash values in the $15,000 of insurance 
he holds and the par value of his 3 
shares of stock is only $390—or a total 
of only slightly more than $1,000. He 
must have $3,000 to bring suit in fed- 
eral court. 

Mr. Holloway pleads the face amount 
of his policies, $15,000, plus the value 
of his stock. The hearing touched only 
lightly on the merits of the case. Judge 
Pollock may not hear the case May 21. 


Life Advertisers Meeting 


The annual meeting of the Life Ad. 
vertisers Association will be held at the 
New Ocean House, Swampscott, Mass, 
Sept. 30-Oct. 2. 





Co ~ 
A man away from home on busi- 
ness is interested in restful sleep, 
good food, attentive service, and 


facilitation of his business so he can 
get home as soon as possible. 


We meet such men on common 
ground, for it has been our privilege 
for more than two generations to 
provide tired men of affairs with 
cheerful rooms and soft beds; to set 
as excellent a table as the country 
affords; and to attend with courtesy 
to the slightest wish of every guest. 
All our rooms have private bath, 
shower, and _ circulating ice-water. 
Plenty of singles at $3. 


We are most convenient to 
Boston’s insurance district. 































































































Glenwood J. Sherrard 
President & Managing Director 
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DISTINCTION 


The Willard served as the official 
White House when President and 
Mrs. Coolidge lived here for a 
month during his administration 
. .. With its modern facilities, the 
Willard retains all the tradition 
exclusively its own. 

Single Rooms with Bath $4 up 

Double Rooms with Bath $6 up 


Mp 
WILLARD HOTEL 


“Residence of Presidents” 
WASHINGTON, D. C. 
H. P. Somerville, Managing Director 






















































HOTEL SYRACUSE 


Headquarters 


New York State Ass'n of Local Agents, Inc. 
Convention May 20-21-23 


Make this hotel your headquarters when- 
ever you are in Syracuse. Insurance under- 
writers and their friends are always sure of a 
cordial ‘welcome. Finest cuisine, exceptional 
service. 

All Hotel Syracuse rooms have bath, cir- 
culating ice water, servidor, full length mir- 
ror and comfortable beds with inner spring 
mattresses. Also bedhead reading lamps. 


Rates: 


Single from $2.75 
Double from $4.50 
Twin from $5.50 


FAY B. MARENESS, Manager 























Cincinnati has the 


GIBSON Hotel 





© famous for 
its hospitality 
More than a hotel ... a place to live. 
All that the most touch can add 
to ity. Here the guest is 
king—The is his kingdom. 


Rates—from $2.50 single; $4 double. 
F. W. PALLANT, General Manager 


























THANKS _for saying you 


saw the ad in THE NATIONAL 
UNDERWRITER when writing adver- 


tisers. 











COURT DECISIONS 





Ability to Do Trivial Duty 
Doesn’t Remove Disability 





One may be totally incapacitated to 
pursue a gainful occupation, although 
he may be able to perform ‘some 
of the inconsequential duties appertain- 
ing thereto, the Nebraska supreme court 
asserted in upholding judgment against 
the Pacific Mutual Life under a dis- 
ability policy and in favor of Moore. 

Moore was an undertaker. .He al- 
legedly became ill with influenza, later 
fell and injured his knee, became afflic- 
ted with arthritis, later become afflicted 
with endocarditis. 

The doctor testified that he had seen 
Moore practically every day for a 
month and had advised him to try to 
get out in his car and get all the fresh 
air he could and to move about as much 
as he could. Moore got around on 
crutches and managed to pull himself 
into a car and ride. He did certain 
little things at his place of business but 
denies doing any substantial work. 

The higher court held if the insured 
were rendered incapable of performing 
the substantial duties of his occupation 
he might recover. “If a man, so dis- 
abled as the evidence shows plaintiff to 
have been, cannot be permitted to have 
a verdict by a jury sustained on such a 
policy as was here sold to him, and on 
the evidence in support thereof, it would 
discredit this type of insurance,” the 
court stated. 


Can’t Collect for Delay in 
Acting on the Application 








Every so often an action is brought 
against an insurance company seeking 
to recover damages because of unneces- 
sarily long delay in acting upon an ap- 
plication. The courts hold uniformly 
tor the insurance companies, but such 
actions continue to be brought. Among 
the latest cases is that of Mrs. Weaver 
vs. West Coast Life in which the Mon- 
tana supreme court dismissed the action. 

It was alleged that the West Coast 
Life negligently failed to deliver the pol- 
icy and never, until after the death ot 
Mr. Weaver, advised of the rejection ot 
the application, but the agent stated that 
the policy had been or would be issued 
and thereby lulled Mrs. Weaver and 
her husband into a feeling of security. 

The supreme court held that no one 
assumed to express an opinion that under 
the facts and circumstances a similar ap- 
plication would have been acceptable to 
other insurance companies. The Metro- 
politan Life the previous year had de- 
clined to accept the risk. The appli- 
cant had been advised the day before 
he made the application that he was 
suffering from tuberculosis. 





Must Fish or Cut Bait 


An assured under an accident and 
health policy cannot recover sick bene- 
fits and at the same time insist that the 
sick benefits be applied to keeping the 
policy alive, according to the Tennessee 
supreme court in Bryson vs. Washing- 
ton National. 

On May 2 and 9, 1933, the insured 
applied to the Washington National for 
sick benefits for 15 days’ illness. The 
company declined payment and on June 
10 suit was instituted to recover the 
amount of the claim. Judgment was ren- 
dered for the insured and was paid by 
the company. The present suit was in- 
stituted Oct. 10, 1933, to recover sick 
benefits for seven weeks’ illness, begin- 
ning July 12. The assured contended 
that since the Washington National 
owed her money for sick benefits, it 
should have applied this sum in paying 





Intoxication Found to Be 
Difficult Fact to Prove 





The difficulty of producing satisfac- 
tory evidence that a person has been in 
an intoxicated condition is indicated by 
the decision of the United States cir- 
cuit court of appeals for the fifth cir- 
cuit (Louisiana) in Provident Life & 
Accident vs. Dance: 

Dance died as the result of an auto- 
mobile accident. He had an accident 
policy in the amount of $5,000 with 
the Provident L. & A. There was tes- 
timony from a number of witnesses 
tending to show that the insured was 
driving his car straight, there was no 
odor of liquor on his breath or in his 
car and there was no liquor in his car. 
Several other witnesses were iound 
during the day who testified he had not 
been drinking and had no appearance ot 
being intoxicated. Two doctors and 
two nurses who treated the insured 
when he was brought to the hospital, 
testified that in their opinion he was 
intoxicated. 


Might Had Drink Afterwards 


The higher court held that the testi- 
mony of the doctors and nurses was 
based purely on the. fact that they ob- 
served an odor of liquor on his breath 
and when he vomited. It was quite 
possible someone had given the insured 
a drink after the accident or he might 
have had a drink some time during the 
day, which would give out an odor 
when his stomach was empty. If there 
were any competent evidence tending 
to show that the insured was not in- 
toxicated at the time of the accident, 
there would be enough to sustain the 
judgment. 


Must File the Proof 


The New York court of appeals in the 
matter of Minnie Wachtel against the 
Equitable Life, Travelers, and Manhat- 
tan Life has reversed the judgment of 
the appellate division first department 
and attirmed the judgment of the lower 
courts which said that no cause of action 
existed. The action was brought to re- 
cover double indemnity. At the time 
of original claim no proof was presented 
to the carriers that death was due to 
other than natural causes and no formal 
proof was ever presented to the com- 
panies to the contrary. 

The decision means that where a per- 
son claims double indemnity, after hav- 
ing first filed a claim in which the dou- 
ble indemnity was not claimed, that the 
original claim must be supplemented by 
filing a claim submitting proof of acci- 
dental death, and cannot first establish 
such facts in a court in an action 
brought to compel payment of the dou- 
ble indemnity. 


Motorcycle Not Automobile 


The fact that a sidecar, supported by 
a third wheel, is attached to a motor- 
cycle, does not bring the motorcycle 
within the definition of a motor driven 
car or automobile in a limited accident 
policy issued by the Life & Casualty of 
Tennessee, according to the Tennessee 
supreme court. 

The insured was McDonald. He suf- 
fered loss of a foot by reason of an 
accident while riding on the motorcycle, 
The court held that no element of safety 
is added by the attachment of the side- 
car. The rider is still on a motorcycle. 
The policy is specifically limited and 
carries a very low premium. The pro- 
visions are plainly printed and limita- 
tions and conditions are clearly set out. 














premiums as they became due, which 
would have kept the policy in force long 
after her illness which bevan in July. 








THERE IS MUCH EXAGGERATION IN ADVERTISING BUT WHEN 
WE SAY THAT THE DIAMOND LIFE BULLETINS IS STAND- 
ARD AGENCY EQUIPMENT WE MAKE A STATEMENT WHICH 
CAN BE EASILY VERIFIED BY A CHECK-UP IN YOUR OWN 
TERRITORY. YOU WILL FIND THAT PRACTICALLY EVERY 
PROGRESSIVE AGENCY IS A SUBSCRIBER TO THIS SERVICE. 


AG | ee | L p ci (Six Volumes)—Subjects: The Art 
of Prospecting; Time and Work Control; Selling; Sales Talks; 
Programs and Audits; Setthkement Options; Federal Income, 
Esiate and Gift Taxes; State Inheritance, Estate and Gift 
Taxes; Wills; Exemptions from Creditors’ Claims; Business 
Insurance and Annuities. Practically every sales problem 
encountered today may be solved by astudy of this work, 
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elaborately cross-indexed.Loose-leafMonthly Supplements 
temporarily bound for Agency study. SUBSCRIPTION RATE: 
$4.00 a month the first year and $2.00 a month thereatter. 


pe ee | . (One Volume)—The only monthly 
loose leaf Service, giving rates, dividends and surrender 
values for all ages on 44 leading companies writing about 
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- policies quoted verbatim. Always up-to-date. Complete; 


convenient, a time saver, a necessity in analyzing policies, 
a sure way to keep well informed. SUBSCRIPTION RATE: 
$3.00 a month the first year and $2.00 a month thereafter. 
Subscription rate of the Complete Service—Salesman- 
ship and Statistical—$6.50 a month the first year and 
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